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INTRODUCES SEQUEL 
TO SIMPSON BILL 


Penalty Provided Removing From Of- 
fice Officers of Savings Banks 
Designating Brokers 





INTO IMMEDIATE EFFECT 


GOES 


Hearing on Evans Bill at Albany on 
Wednesday Attended By Several 
Insurance Men 
A bill introduced last week in the 
Assembly and simultaneously in the 
Senate, a hearing on which was held in 
Albany on Wednesday, aims to re- 
strict savings banks in designating 
perticular insurance brokers as the 
Simpson Bill sought to restrict life in- 
companies. The bill was in- 
Assemblyman William 8. 
Bronx, and is as follows: 


surance 
troduced by 
Evans, of the 

“Section 1: Paragraph (d) of sub- 
division 2 of section 268 of chapter 369 
of the laws of 1914, entitled ‘An act in 
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Fire, Lightning, Automobile, Commissions, Explosion, 
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relation to banking corporations and in- 
dividuals, partnerships, unincorporated 
associations and corporation under the 
supervision of the banking department, 
chapter 2 of the con- 
is hereby amended to 


constituting 
solidated 
read as follows: 


laws’ 


“(d) Shall violate any of the pro- 
visions of section 267 of this article 
imposing restrictions upon trustees and 
paragraph (c) of sub- 
division 2 hereof). But a trustee shall |] 
not be held to have forfeited or vacated 
his office by reason of any loan made 
by the savings bank to a corporation of 
which he was a member or a stock- 
holder, or by reason of the purchase of 
any guaranteed mortgage by the sav- 
ings bank from such corporation, or by 
reason of the purchase of such corpo- 
ration of real estate subject to a mort- 
gage held by the savings bank, if such 
loan or purchase was made before this 
chapter takes effect. 

“2. This act shall 
mediately.” 

Section 267, 
to above reads: 


officers (except 


take effect im- 


paragraph (c), referred 
“Direct or require a borrower of the 
Savings bank on mortgage to negotiate 
any policy of insurance on the mort- 
gaged property through any particular I 
insurance broker or brokers, or attempt 
to divert to any particular insurance 
broker or brokers, the patronage of the 
borrowers of the savings bank, or re- 











fuse to accept any such insurance pol- 
icy because it was not meee 


(Continued on page 21.) 
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North British 
and Mercantile 


Entered United Sites Tosurance Co. 


1866 


Established 1809 





Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 








SPRINGFIELD | 


Fire & Marine Insurance Co. 
Cash Capital $2,500,000.00 

















transacted business solely under its own corporate 

+ name, without annexes, underwriting agencies or 

ysidiary companies. An agent of the SPRINGFIELD is 

hot a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided re 

sentative of an undivided and independent company. The 

SPRINGFIELD stands today pre-eminent among American 

fire insurance companies. 


T'e: SPRINGFIELD for two-thirds of a century has 


SPRINGFIELD, MASSACHUSETTS 





ACT WITH CAUTION 
ABOUT WAR CLAUSES | 


Most Companies Not Announcing 
Action Until Actual Declaration 
of War By Congress 





ACTUARIES’ INFORMAL MEETING 
Wide Divergence of Opinion as to Text 
of Clauses—National Guard 
Policies 
The engrossing topic among the life 
underwriters this week was, of course, 
the war situation, and a decided di- 
vergence of opinion was held by the 
companies as to just how the clauses 
should read. There were innumerable 
home office meetings discussing the sub- 
ject, the companies weighing every step 
with the greatest deliberation, their aim 
being to aid the Government in every 
possible way and at the same time to 
protect the interest of existing policy 

holders. 


“Wait Until War is Declared” 

As a general proposition companies 
refused to tell what the new clauses 
would be, saying that they could not 
give out “war clauses” until Congress 
had actually declared war. 

Some companies had office boys bring 
in each of the different editions of the 
afternoon papers on Wednesday. 


Actuaries Meet 
At the meeting of the actuaries and 
medical men last week there was some 
Slight discussion of the war clauses. 
Later, there was an informal meeting of 
the actuaries at the Hotel Astor. It 
was not intended to try and arrive at 
an agreement, but simply to go over 
different phases of the sityation. There 
were almost as many views expressed 
as there were actuaries present. Indl- 
cations on Wednesday were many that 

clauses (will not be uniform. 


Writing the National Guard 
During the crisis thousands of poli- 
cies were written on members of the 
National Guard, taking advantage of the 
old conditions. 


Aetna’s Clause 


The war clause of the Aetna Life 
follows: 

If the insured shall within two 
years from the date hereof engage 
in any Aeronautic or Submarine 
Expedition this policy will be null 
and void, except for the legal re- 
serve then existing hereon. 

If the insured shall within said 
two years engage in any Naval 
Service, or if he shall in any time 
of war, within ten years from the 
date hereof, engage in any Military 
or Naval Service outside of the 
United States in America, notice 
thereof shall be given to the Com- 
pany by or on bewalf of the in- 
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sured, and an extra premium of five 
per cent. of the sum insured under 
this policy shall be paid to the Com- 
pany, or its authorized agent, with- 
in thirty days of his engagement 
in such service, and annually there- 
after from the date of such en- 
gagement during its continuance; 
otherwise, such service will render 
all insurance under this policy null 
and void, except for the legal re- 
serve then existing hereon. 

If the insured does not continue 
in such service said extra pre- 
mium will not be required after the 
expiration of the year for which it 
has been paid. 

This provision is a part of Policy 
OO ee issued by the Aetna 
Life Insurance Company on the life 
eee 

Travelers Provisions 
Just before going to press The East- 
Underwriter received from the 


ern 
Travelers a copy of its war clause, 
which follows: 

If the insured within ten years 


from the date of this contract s‘all 
engage in military or naval service 
in time of war the provision for 
settlement in the event of perman- 
ent total disability shall become 
null and void upon the date of en- 
gaging in such service. This con- 
tract however, except the provision 
aforesaid, will remain in full force 
and effect provided the insured 
within thirty-one days from the 
date of engaging in such service 
shall notify the Company thereof 
and shall pay such extra premiums 
as the Company may determine 
the pro rata part of such extra pre- 
mium for the balance of the current 
contract year to be paid within 
thirty-one days after notice of the 
amount thereof shall have been 
mailed by the Company to the last 
known address of the insured, and 
succeeding extra premiums during 
the continuance of such service to 
be paid at the times when the pre- 
miums under the contract shall be 
payable. 

If the insured shall fail to comply 
with the provisions of the next pre- 
ceding paragraph as to notice and 
payment of extra premiums and 
shall die while in such service, or 
within six months from the termina- 
tion thereof as the direct or indirect 
result of such service, the liability 
of the Company under this contract 
shall be limited to the reserve there- 


tofore accumulated on such con- 
tract based on the American Ex- 
perience Table of Mortality with 


3% per cent. interest. 

After the termination of military 
or naval service as herein specified, 
the provision for settlement in 
event of permanent total disability 
may be reinstated upon evidence 
of insurability satisfactory to the 
Company. 

After this 
been in force 
notice or extra 
required. 

Provident Life & Trust 


Writing to The Eastern Underwriter, 
under date of April 3, M. A. Linton, vice- 
president of the Provident Life & Trust, 
said: 

“Relative to war clause would state 
that our policies are free from all re- 
strictions as to military or naval service. 

“We have in our application the fol- 
lowing three questions referring to the 
prospective policyholder: 

(a) Is he at present, or has he at 
any time been connected iwith any 
military or naval organization? 

(b) If so, when and in what ca- 
pacity? 

(c) Does he contemplate 
membership in the future? 
“We also ask questions about possible 

change of residence or occupation. 
These questions at the present time as- 
sume great importance and until the 
situation has seemed to demand the in- 
troduction of a war clause into our poli- 
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shall 
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such 





* AMARILLO 


DENISON, 
DALLAS, TEXARKANA® 
FT.WORTH, 


THE 
BIG 


TEXAS GREAT 


INSURANCE 
BEAUMONT» 


PT ARTHUR. 
SAN ANTONIOe ° 
*DELRIG COMPANY. 








Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 








cies, it is at the time when we are pass- 
ing upon an application that we shall 
exercise the greatest care.” 

The War Clause in State Mutual poli- 
cies follows: 

War Risk.—Military and naval 
service in time of ‘war is a risk not 
assumed by the Company or cov- 
ered by this policy during the first 
year, and if the insured shall en- 
gage in such service during the first 
year this policy is in force, this pol- 
icy shall thereupon become null and 
void and no claim shall exist there- 
under except for the amount of the 
premium paid thereon. 


Vice-President William H. Sargeant, of 
the Massachusetts ‘Mutual said on April 
“The war clause contained in our 
policies is still effective, except that we 
have announced that there would be a 
waiver of extra premium for war serv- 
ice in the case of holders of all policies 
issued on or before April 7, 1917. A 


). 
O-« 


new provision covering war service, ef- 
fective on and after that time, is now 


under consideration.” 
The Limitations Clause 
Hancock policies follows: 
Limitations.—The liability of the 
Company hereunder during the first 
policy year shall be limited to the 
premium paid hereon if the insured 
shall die by suicide, while sane or 
insane, during said year, or if he 
shall die during said year as the re- 
sult of military or naval service in 
time of war or as the result of mak- 
ing or undertaking an aerial flight, 
without a permit for such service or 
flight from the Company, signed by 
the president, a vice-president, the 
secretary or an assistant secretary. 
The 
lowing clause in its policies: 
Incontestability and Limitation of 
Actions.—This policy, if once in 
force, shall be incontestable after 
two years from the date of its is- 
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Boston Mutual Life has the fol- 
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Important new features are announced by 


THE GERMANIA LIFE 
INSURANCE COMPANY 


of NEW YORK 


A Double Indemnity Clause 


which provides for the payment of double 
the face of the policy in case of the death 
of the insured as a result of an accident of 


A New Income Endowment Policy 


and 


Free Health Service 


to All New Policyholders 





50 UNION SQUARE 














“A Growing Company for Growing 


Men’”’ 


T. LOUIS HANSEN, Superintendent of Agencies 


NEW YORK CITY 








— 








sue, except for non-payment of pre- 
miums or for engaging in military 
or naval service in time of war with- 
out the consent of an executive of- 
ficer of said Company. No suit, 
however, shall be brought on any 
claim under said policy unless com- 
menced within two years from the 
time the right of action accrues. 


The Fidelity Mutual Life’s Application 


The Fidelity Mutual Life Insurance 
Company, of Philadelphia, Pa.,_ will 
please accept the following questions 


and ansiwers as a supplement to Part 1 
of my application for insurance, dated 
si OSh tae c eta day of 


A. Are you a member of the National 
Guard or the National Reserve, or of 
any military or naval organization, or of 
the army or navy, or are you subject to 
military or naval service in any coun- 
try? 

B. If so, state where, branch of serv- 
ice, and in what capacity? 

C. If not, have you any intention of 
enlisting in the army or navy, or oj 
joining any military or naval organiza 
tion? 

D. If of foreign birth, are you a natur 
alized citizen of the United States? 

K. Are you exempt from military or 
naval service? If so, on what grounds? 

F. Do you expect to travel outside of 
the United States within one year? 35 
so, state particulars. 

I hereby agree that any policy the 
Company may issue upon the applica- 
tion, to which this is a supplement, shall 
be subject to the following clause, not- 
withstanding any provision to the con 
trary contained in said policy: 

If the insured shall, within two years 
from date of this policy, engage in any 
military or naval service or in any work 
as a Civilian in any capacity whatsoever, 
in connection with actual warfare, and 
shall die within two years from the date 
of this policy as a result, directly or in- 
directly, of engaging in such service or 
work, then, the liability of the Company 
under this policy shall be limited to the 
return of the premiums paid hereon 
without interest. 


Illinois Life 

The Illinois Life made the following 
statement this week: 

“No present policyholder of the 
I!’inois Life Insurance Company will be 
under the necessity of securing a_per- 
mit for war service, since al] outstand- 
ing policies provide that military or 
raval service in time of war shall not 
invalidate the insurance; but the in- 
sured shall be bound to pay to the com- 


pany a single extra premium of fifty 
Collars for each one thousand dollars 
insured, which extra premium if not 


paid in cash shall be a lien upon the 
policy with interest in advance at the 
rate of 5 per cent. per annum. 

“If war is declared all the companies 
will under the necessity incorporate a 
special war clause in their policies and 
the clause drafted by the Special Com- 
mittee of the Association of Life Presi- 
dents is likely to be generally followed.” 


TO HELP GOVERNMENT 

A meeting of a large number of the 
surety companies was held on Wednes- 
day at the Waldorf-Astoria Hotel to 
consider problems which are likely to 
come before the surety underwriters 
as a result of the war, and what could 
be done so that the surety companies 
could render most efficient service to 
the Government. 

POLICYHOLDERS ASSESSED 

The Circuit Court of Rockville, Md., 
has rendered a decision to the effect 
that the policyholders must pay what- 
ever assessments the company saw fit 
to levy on contracts issued by the 
Grangers’ Mutual Fire and Storm In- 
surance Co., of Carroll County, M4. 
now in the hands of receivers. Action 
was started by the receivers because 
of the failure of the Company to pay 


its storm losses, and many of the 
policyholders refused to pay assesB- 
ments levied in 1912, 1913 and 1915. 
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C. G. Monser on When 
to Stop Talking 


TELLS OF A 5-HOUR INTERVIEW 
OF HIS OWN 


Took a Long Time to Convert Term 
Policy, But It Was 
Worth It 

In New York City, where every min- 
ute counts, and where more applications 
are clinched inside of ten minutes tian 
in any other place life men would 
he horrified at the mere thought of a 
five hours’ straight argument with a 
business man, but C. G. Monser, of 
Jchnston & Monser, Buffalo, had such 
a conversation and Ye won out in a big 
case. Ina recent talk to representatives 
of the Mutual Benefit’s New York City 
general agency Mr. Monser caused a lot 
cl comment by saying that many a case 
was lost because the agent quit talking 
at the wrong time. Inasmuch as insur- 
ance instructors are constantly advising 
avents not to talk too much The Eastern 
Underwriter has asked Mr. Monser to 
explain just what he meant. He said: 


“T most certainly did not say that an 
agent should talk to a man until he is 
tired, but I did want to make tie point 
that many an agent has lost a sale be- 
ceuse he quit talking at the wrong time, 
and to make my point clear I used the 
illustration that if a man had to roll a 
heavy barrel up a skidway into a wagon 
and it was just about all he could do 
to move the barrel up the skidway, 
when he got nearly to the top would te 
ay to himself, ‘I didn’t think I could 
¢o this, but I can alright!’ and then 
slep to one side to rest, or would he 
put on more pressure and exert all his 
strength to get the barrel up over the 
skidway and into the wagon? 


Converting $175,000 

“It would be impossible to tell any 
man how to judge how long to talk to a 
nian, but the story I told was that of a 
cese where I had sold a man a good 
many times—in fact, I have sold him the 
limit in eight different companies. In the 
last bateh of insurance I sold him, 
amounting to $320,000, there was $175,- 
OOO of it five-year term to cover a 
special need for four years. This was 
scld last October, and in February [. 
undertook to convert it. The interview 
lasted about five hours, and severa: 
times he told me that he was not going 
to convert the insurance now, but it 
was not that decisive negative beyond 
Which a salesman cannot go without 
making a bore of himself. In other 
words, his whole attitude indicated to 
me that he was still willing to discuss 
the proposition, but could not just make 
up his mind. Therefore, instead of 
1claxing I burned my brain to think 
of decisive arguments and put on more 
pressure; more emphasis to my argu- 
rents, helping him form the resolve 
to buy. I was tired out; I had to make 
another town and by missing the train 
it meant that I would not get there 
witil after midnight, but the point was 

I was there to make that sale and for 
that purpose only, and so long as the 
man was willing to discuss the propo- 
sition with me I felt that 1 was justified 
In using all my efforts to close him. 

Leave Prospect in Good Humor 

“Only actual practical experience in 
soliciting will tell a salesman when to 
slop talking, but an iron-clad rule al- 
Ways should be to leave your prospect 
In good humor if you cannot close at 
that time. 

“Let me make another illustration: I 
do not know whether I told this at the 
L. A. Cerf meeting or not, but I did 
at some of the other meetings. A life 
iusurance salesman must learn to pre- 
serve his vitality, and to illustrate this 
I told the story that one time one of 
cur agents took me to see a man who, 


he thought, could be written. I talked 
te this man for two or three minutes 
and then eased myself out of his office 
as diplomatically as possible. When 
we got outside our agent was somewhat 
provoked because I did not go after the 
man harder. I answered; ‘possibly you 
or sOme other agent could write that 
man, but if I talked to him for a year 
I would never sell him,’ and that I had 
no energy to waste on any man that T 
felt I could not influence. 

“It is my theory that if you cannot 
dcminate a man you cannot write him 
and that the salesman should find out 
in the first few minutes whether this 
is true or not. If, when you are solicit- 
iig a man you instinctively don’t like 
‘im, you can rest assured that he does 
not like you either. There is some- 
thing about the personality of the agent 
and the prospect that clashes, and they 
are far better separated.” 





WANT NATIONAL CONVENTION 





Worcester Agents to Make Bid for 1918 
Gathering—Central Massachusetts 
Meeting Held 


A regular meeting of the Life Under- 
writers’ Association of Central Massa- 
chusetts in Worcester was attended by 
about fifty persons. Dana M. Dustan, 
member of the executive committee of 
the National Association, made a report 
on the mid-year meeting of the commit- 
tee held at Washington, D. C. Mr. 
Dustan feels very hopeful that the 1918 
National Convention will be held in 
Worcester. 

Following the business the regular 
monthly “smoker” was held. President 
L. J. Barrett turned the meeting over 
to Henry E. Townsend, chairman of 
this meeting. He introduced as the 
first speaker Edward F. Jones, of the 
Northwestern. Mr. Jones, in a _ ten- 
minute talk, gave a practical demon- 
stration of his sales talk as to how to 
present income insurance, which was 
very instructive and warmly received 
by those in attendance. 

The next speaker was H. M. Carle- 
ton, of the Massachusetts Mutual, 
whose topic was “Who Should Buy In- 
surance?” 


Stuart Anderson, of the Massachu- 
setts Mutual, an orator of considerable 
ability, suggested that there is a great 
field in the business for women solici- 
tors, that his Company is employing 
several in the big cities, and that they 
are successful, not only in soliciting 
men, but in the broader field for them 

the solicitation of women. He claims 
that women buyers of life insurance 
are more easily written by women 
agents, as they have a better under- 
standing of women’s needs. He fur- 
ther stated that the chief element in 
salesmanship was personality. His talk 
was both interesting and instructive 
and was warmly received by those 
present. 
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No Chance for $50 
Agents’ License Bill 





GENERAL AGENTS TOLD IN AL- 
BANY IT WILL NOT PASS 


Hearing This Week Postponed Because 
of Mitchel-Wagner Trial 
in Senate 


(Special to The Eastern Underwriter.) 

Albany, N. Y., April 3.—A number of 
general agents from different sections 
of New York State held a meeting here 
this afternoon in reference to the bill 
in the Legislature requiring a $50 li- 
cense fee for every company license 
given to an agent in the metropolitan 
cities, and a $25 fee in the smaller 
places. 

Just what this ‘would amount to can 
be seen by the fact that one of the lead- 
ing agents in this State is licensed for 
eighteen companies. To be licensed by 
a dozen companies is not uncommon. 

Unanimous Against Bill 

The sentiment against the bill was 
unanimous among the different associa- 
tions of life underwriters. 

When the life insurance men arrived 
here they found that owing to the trial 
of Mayor Mitchel, of New York City, who 
charged Senator Wagner with working 
in the interest of the German Govern- 
ment, the insurance committee hearing, 
scheduled for Wednesday, would be put 
over for a ‘week. 

Members of the insurance committee 
told life insurance men that there is 
not a chance in the world of the bill 
going through. 


SINGLE PAYMENT LIFE 


Appropriateness of These Policies at 
Present Time Pointed Out By 
Northwestern Mutual 


There has never been a time when 
this country was so prosperous or when 
the cost of living was so high. In con- 
sequence of the large profits being 
made by some men it is an especially 
opportune time to show the advantages 
of life insurance as a safe and sure 
investment. Some are making money 
so rapidly that they find it difficult to 
invest their surplus and agents are 
therefore realizing the adaptability of 
Single Payment Life policies to cases 
of this kind. In order to assist the field 
force in illustrating Single Payment 
Life policies the following table has 
been prepared by the Northwestern 
Mutual Life: 


Dividends Payable in 1917 on Single Payment 
Life Policies Issued in 1916 


Age at Div- Age at Div- Age at Div- 
Issue idend Issue idend Issue idend 
a Bl iccconsQe se SBicceees $46.86 


. 29.09 | a > a ae 47.79 
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REAL SATISFACTION 


MNINVNTRAUTLIISENONIT OUT 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 


220 BROADWAY 


Fore ol Deol Ss er 


Cat att tat etn 


LAS 


Phone 6030 Cortlandt 


CLLR 


18.....++ 29,47 48.75 
19,.000.. 29,87 49.74 
2D..0000- 90.27 S0...0000 50.76 
21....++. 3.69 » 51.79 
Z2.ccccce 31.13 52.86 
ZB.0 cress 31.57 53...++++ 53.93 
Meer. BROS scoseeee 55,04 
25..+.+.. 32.50 56.16 
26...++.. 33.00 + 57.30 
Tircsses SBS + 58.46 
a 34.02 - 59.63 
29..20000 34,57 SD, .cccce 6.83 
30 35.13 62.04 





These dividends are composed of 
surplus contributions from expense, 
mortality and interest while subsequent 
dividends, being on a full paid basis, 
have but two factors, i. e., mortality 
ard interest. The dividend payable will 
be that for the attained age of the in- 
sured on the anniversary of the policy 
for each subsequent year. To illustrate 
the Northwestern Mutual takes a Singie 
Payment Life policy issued at age 35. 
ly referring to the foregoing table we 
find the first dividend on the 1917 


scale would be $38.20. Subsequent 
dividends are as follows: 
Attained age 

End of year of insured Dividend 

2 37 $8.07 

3 38 8.20 

4 39 8.33 

5 40 8.46 

etc, ete, etc. 


INSURED FOR $500,000 





William G. Mennen, Manufacturer of 
Talcum Powder in Newark, Writ- 
ten for Large Policy 
William G. Mennen, president of the 
Gerhard Mennen Chemical Company, 
Newark, manufacturers of talcum 
powder, has taken out $500,000 of life 
insurance. The Mutual Benefit and The 
Prudential both wrote their limits and 
other companies carrying the insurance 
are the Mutual Life, Home Life, Provi- 
dent Life & Trust, Northwestern Mu- 
tual, Connecticut Mutual, State Mutual 

and the Massachusetts Mutual. 

The insurance is in part in favor of 
the Gerhard Mennen Chemical Company 
and partly in favor of Mr. Mennen’s 
personal estate. George F. Bower, of 
the Day & Cornish Agency of the Mu- 
tual Benefit Life Insurance Company in 
Newark, who started the case and who 
pieced $250,000 of the insurance, used 
the inheritance tax argument effective- 
lv, the Morgan and Davison policies 
having had a strong influence in clos- 
ing the business. 


APPOINTMENTS AT RICHMOND 

The Life Insurance Company of Vir- 
ginia of Richmond has made a number 
of promotions recently. E. A. Crawford 
has been appointed chief clerk to Vice- 
President W. L. T. Rogerson at the 
Some office. KE. F. Blair has been trans- 
ferred from the audit department as 
chief clerk to Vice-President A. S. 
Hurt. 





TWENTIETH ANNIVERSARY 

Edward A. Ferguson, of Chicago, has 
concluded twenty years’ service wits 
the Union Central. The event was ob- 
served by the presentation of a sterling 
silver and cut glass decanter, cups and 
trays, presented by the agency force. 


POSTMASTER OF CHICAGO 
William Buford Carlile, formerly 
Chicago manager for the Mutual Life of 
New York, is now Postmaster of 
Chicago. 
CHARLES TIMBLIN DEAD 
The Western Union Life of Seattle 
has elected True Uncapher, formerly 
manager of the Western Washington 
office in Seattle, as vice-president of the 
Vestern Union Life, to fill a vacancy 
occasioned by the death of Charles 
Timblin. 
ANOTHER BANKERS 
The Bankers Mutual Life Insurance 
Company of Arkansas has just been 
organized at Jonesboro, Ark. 








THE 


EASTERN UNDERWRITER 


April 6, 1917. 








USE OF BINDING RECEIPTS 


By John H. Dingle 


of Massachusetts Mutual, Chicago, 
Reported in “The Radiator” 











I would like to emphasize the import- 
ance of securing a prepayment applica- 
tion and this subject may be divided 
into two parts, namely: 

A. What it means to the insured. 

B. What it means to the agent. 

A. To the insured it affords: 

1. Immediate protection. 

2. It eliminates opportunity of an un- 
favorable change of ‘health. 

3. It affords the insured a greater 
amount of protection for the same 
money. (Did you ever realize you are 
cheating a man out of a few days of 
protection when you don’t prepay his 
application?) 

4. The next point, a very important 
one: The photographic copy of applica- 
tion is sufficient proof to doubting 
creditors that the imsured is a cash 
customer. 

B. What it means to the agent. 

1. First of all it creates efficiency. It 
lengthens the vision of the agent by 
producing a mental picture of applica- 
tion together with prepayment and not 
application only. In addition to this the 
agent has no need of further worry that 
a competitive agent will steal his busi- 
ness, and he can go on his way and 
give his undivided attention to another 
prospect. 

2. It creates an excellent opportunity 
to sell additional insurance at the time 
you take the policy out for delivery. 
(Did you ever notice, men, how glad 
they are to see you when you return 
with the paid-for policy? They greet 
you with open arms, as they are anxious 
to see what their money has bought. 
This is much more pleasant than the 
cold reception one sometimes receives 
when settlement is not obtained in ad- 
vance.) 

The chief weapon of our occupation 
is a binding receipt and the negligent 
agent often has to re-sell the insurance 
if policy is delivered. 

In conclusion I wish each of you, for 
1917, the greatest volume of business of 
your life, and here’s hoping that most 
of same will be prepaid. 


STUDIES SICKNESS 


The Metropolitan Life Insurance Com- 
pany’s Inquiry in West Virginia 
and Pennsylvania 





During the weeks of March 5, 12 and 
19, the Metropolitan Life Insurance 
Company inquired into the prevalence 
of sickness among its policyholders in 


West Virginia and ‘Western and Cen- 
tral Pennsylvania. The general popu- 
lation was also reached. The inquiry 
was much more extensive than any 
previously made. The surveys were 
conducted with the approval and co- 
operation of the State and local depart- 
ments of health, of the anti-tubercu- 
losis societies and of others interested 
in civic improvement. The methods 
previously pursued in the Sickness Sur- 
veys of Rochester, Trenton, North 
Carolina and Boston were in the main 
followed, although additional informa- 
tion was obtained. The schedule ascer- 
tained the sex, age, and occupation of 
ali members of families canvassed and 
in addition, the disease or cause of dis- 
ability of any sick persons. For the 
latter group, the attendance of a 
physician or of a visiting nurse was 
determined and also whether any sick 
benefit was being paid. From present 
indication, close to one-half a million 
persons were reach\d and the facts of 
health for the group reported. 

These data when tabulated should 
prove of considerable practical import- 
ance. The prevalence of occupational 


disease and disabling accidents among 
bituminous and anthracite coal miners, 
iron and steel mill employes and glass 
workers, will be indicated with reason- 
able accuracy. Of greater interest, per- 
haps, to the medica] profession will be 
the incidence of the non-tuberculous 
respiratory diseases and of tuberculous 
pulmonary disease. The facts at hand 
would seem to indicate very unmistak- 
ably that the former have a very high 
and the latter a low prevalence. It is 
hoped also to provide the medical pro- 
fession with accurate data on the pro- 
portions of cases of serious illness un- 
der treatment by the several medical 
agencies and of cases not receiving 
medical treatment. The Metropolitan 
Life Insurance Company in this way 
pians to contribute to the study of the 
actual needs of American working 
classes in time of sickness and other 
distress. 


INSURA NCE OF PRESIDENTS 





New York Life Had or Has Roosevelt, 
McKinley, Garfield, Arthur, 
Harrison, Policies 





The New York Life Insurance Com- 
pany has issued a leaflet containing 
the names of several ex-presidents and 
Justices of the Supreme Court whose 
lives were insured, or who at present 
are policyholders in their Company. 

Ex-President Roosevelt was insured 
for $25,000 in 1901, under an ordinary 
life policy. James A. Garfield was in- 
sured for a like amount in 1881, the 
policy being paid shortly after his 
death. Chester A. Arthur ‘was another 
policyholder, taking a 10-payment life 
policy for $5,000 in 1863. William Mce- 
Kinley held four policies with the 
Company, two of these maturing and 
the third was merged with the last, 
which was for $50,000. Garrett A. 
Hobart was insured for $5,000 on the 
20-year accumulation plan in 1881 and 
later took a second policy for $50,000, 
while Benjamin Harrison was insured 
for $10,000 on the same plan in 1887. 

The late Chief Justice Melville W. 
Fuller, of Illinois, was insured for $7,- 
500 under two policies; the late John 
M. Harlan, of Kentucky, for $3,000; the 
late Hon. Horace H. Luston, $10,000; 
the late Joseph R. Lamar, of Georgia, 
$5,000. Other Justices who hold policies 
in the Company are: Louis D. Brandeis, 


$5,000; Joseph McKiuua, $10,000; 
Charles E. Hughes has a policy of 
$10,000. 


The Company which at present has 
more than two and‘a half billions of 
insurance in force, will pay over 23 
million dollars in dividends to _ its 
policyholders during the current year. 

MATERNITY INSURANCE 

Interesting facts regarding the mor- 
tality of mothers and children were 
brought out at a meeting of the Bureau 
of Information of the International 
Child Welfare League, called to con- 
sider the subject of maternity insur- 
ance, in the ballroom of the home of 
Adolph Lewisohn, 881 Fifth Avenue, 
New York, this week. A resolution was 
passed unanimously asking the Gover- 
nor to appoint a commission to consider 
the subject. 

APPOINTED GENERAL AGENT 

B. E. Ellis, Pacific Coast supervisor 
for the Equitable Life of Iowa, has 
been appointed general agent for the 
Company in Northern California, with 
headquarters at San Francisco. 


BROKERS! 


KEEP PCSTED 
BY READING 


THE EASTERN UNDERWRITER 


Subscription $3 a Year 








SIMONS’ SERVICE 


For your surplus business why don’t you get in touch 
with R.M.SIMONS, Gen’] Ag’t HOME LIFE 
INSURANCE CO., 115 Broadway, New York. 


Quick action, prompt service, personal attention and liberal commissions. 


Phone, Rector 4287 








THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





E INSURANCE com 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 











We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
Mississippi River. EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 


is a LEADING LOW NET COST, annual dividend, MUTUAL, 
OLD LINE company. Record for 1916—increase in insurance 
in force, 20%; in paid-for business, 51%; in assets, 15%; in 
amount apportioned for 1917 dividends, 71%. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








Are You Permanently Established? 
Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 











Increase in Paid New Premiums—that 


40% tells the 1916 story of Fidelity progress. 


Direct leads and the Fidelity “Income for Life” plan are making money 
for Fidelity field men. Any man who can sell life insurance can sell 
MORE Fidelity insurance. 


Write to-day— 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


INCORPORATED 1878 WALTER LE MAR TALBOT, President 














April 6, 1917. 
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Maturities on 
Life Income Policies 


RESULTS FOR PAID-UP AND EN- 
DOWMENT CONTRACTS 


Illustrations By Mutual Life Insurance 
Company—Based on Ages 
35 and 35 


Some time ago Mutual Life In- 
surance Company illustrated the method 
of making a continuous payment life 
income policy paid up. The policy in 
the illustration was based on ages 35 
and 35, and a monthly income of $10. 

“It will be interesting to look further 
and discover how soon this same policy 


the 


will mature as a continuous instalment, 
policy pro- 
survivor life in- 
and continues: 
“If all dividends are allowed to remain 


or life income, endowment 
viding a joint and 
come,” says “Points,” 
with the policy in the form of paid-up 
additions, and if the 1917 dividend scale 
continues in force, the paid-up additions 
outstanding at beginning of the 
tuirty-fifth amount to 
$1,208. The cash value of this paid-up 
insurance at the end of the thirty-fifth 
policy year, at the attained age of 70, 
will be $938.29, and the dividend accru- 
ing will be 
$13.00. sum of 


the 
policy year will 


this paid-up insurance 
Adding to this latter 
$13.00 the dividend of $27.42, accruing 


on 


ou the original amount of insurance, 
makes the total cash dividend, at the 
end of 35 years, $40.42. The guaran- 
teed cash value of the original insur- 
ence at the attained age of 70 is $1,- 
131.17. Adding these items together, 


we have a total cash value of $2,109.88. 


Will Not Mature as Soon as Regular 
Ordinary Life 

“The commuted value of the instal 
ments payable for 29 years certain is 
’L 838.88. Deducting this latter sum of 
$1,838.88 from the total cash value of 
»2,109.88, leaves a remainder of $271.00. 
‘ft the attained ages of 70 and 70 the 
consideration for a joint and survivor- 
ship annuity deferred for 20 years, and 
providing a monthly income of $10, be- 
tinning 20 years hence, is $238.55. De- 
cucting this sum of $238.55, the single 
premium of the deferred joint and sur- 
vivorship annuity, from $271.00, the sum 
available for the purpose, we have an 
amount of $32.45, which is pay- 
able in cash. Thus it is evident that 
under these conditions the continuous 
piemium life income policy issued at 
ages 35 and 35 will not mature as an 
endowment as soon as a regular ordi- 
nary life policy, issued at age 35, by 
three years. 

“The time in which a continuous in- 
stalment, or life income, policy will be- 
come paid up or mature as a life in- 
come endowment depends upon the ages 
of both the insured and the beneficiary. 
lor example: if the beneficiary of this 
continuous payment life income policy 
were 50 years of age at issue of policy 
Instead of 35, the amount of cash avail- 
able for making the contract paid-up 
would be the same, but the amount re- 
quired would be less. The difference 
is in the amount required for paying in 
a single sum the remaining premiums 
payable on the deferred survivorship 
annuity. The net single premium of a 
Jeint life annuity of $4.65 is less at ages 
75 and 60 than at ages 60 and 60. More- 
over, when the beneficiary is 50 years 
of age at issue of contract the premium 
for the deferred survivorship annuity 
pert of the contract is only $1.15 instead 
of $4.65, as would be the case if the 
heneficiary were 35 years of age at 
Issue of contract. Consequently, as a 
result of two conditions, the 
amount required for paying in a single 
ae remaining premiums payable 

» deferred survivorship annuity 
part of a life income policy, of which 


exces 


, 


these 


the beneficiary was of age 50 at its 
issue, would be only a fraction of the 
amount required for the same purpose 
if the beneficiary were 35 at issue of 
contract. This result would either 
make the contract become paid up in a 
sorter time than 25 years, or it would 
increase the amount of surplus cash 
pryable to the insured at the time when 
the policy became paid up. 


Conclusions 

“Likewise, the amount of cash avail- 
able for making the contract mature 
as a continuous instalment endowment 
would be the same, but the amount re- 
quired would be less. The difference 
is in the cost of the joint and survivor 
aunuity deferred for 20 years. This 
will be less when the beneficiaries are 
of the attained ages of 85 and 70 in- 
stead of 70 and 70. This result would 
either make the joint income begin be- 
fore the beneficiaries have attained the 
ages of 85 and 70, or it would increase 
the amount of surplus cash payable to 
the insured at the time when the in- 
ccme began. 

“If the insured were 35 years of age 
but the beneficiary less than 35 years 
of age, these paid-up and endowment 
results would be reversed.” 


A QUESTION ANSWERED 

If a man buys a 20-payment life con- 
tract with an amendment for a waiver 
of premiums and income jn event of 
total and permanent disability, and al- 
lows his dividends to accelerate into 
a 15-payment life, will it be necessary 
for him to continue the premium for 
the rider during the next five years or 
will the acceleration by dividends auto 
matically stop all premiums?—-was a 
question recently asked the Phoenix 
Mutual. The Company’s answer fol 
lows: 

If a disability premium with income 
rider is attached to a policy and the 
dividends are left to accelerate the con 


tract, we would not apply those divi 
dends to pay up the policy, leaving the 
premium on the rider to be paid by 
the insured. We should wait a little 
longer, until the accumulations were 
larger, and then apply them to pay up 


the policy in ful! as a full paid life con 
tract with income rider. 

This would mean that the time when 
such policies would be fully paid up by 
the application of the dividend would 
be extended for one or two years; just 
how long cannot be definitely stated 
However, you could not assume that the 
policy having a rider would be fully 
paid in the same period as the policy 
having no rider. 


THREE FACTORS IN SUCCESS 

A. F. Rody, agent for The Prudential 
al Cleveland, Ohio, said recently: 

Il attribute my success as an agent to 
three reasons: 

Thinking big tings; 

Enthusiasm; 


Care of details. 





The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Tasnneee World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 














PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 


new insurance issued. 
POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate Write GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Milwaukee, Wis. 


Company 

















Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 
Attractive literature 
W.S. Weld, Supt. of Agencies 


New policies with modern provisions 
W.D. Wyman, President 














FEDERAL LIFE GAINS 
The Federal Life, of Chicago, made 
rupid progress during 1916 in all depart 


nents. The Company now holds assets 
of $3,914,445, an increase of $323,701 
for the year. A gain of $1,026,322 was 


insurance, and the 
force as of December 31, 
1916, totals $22,655,547. The total in 
come during 1916 amounts to $1,055, 
849. The dividends payable to policy 
nolders during 1917 approximate $27, 
566.49, an increase of 33 1/3 per cent 
last year. 


made in new 
insurance in 


paid 


over 


PASSES HALF BILLION MARK 


The Travelers passed the half billion 
mark on March 1 At the close of tha: 
day the Company had $500,239,035 life 
insurance in force. 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








ZS DOOD O45 <>’'0 DOOD O<>T 











ORGANIZED 1871 
Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 
OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


APGGES vcescrrcvescocvcnvdusedecsecvescaebaesesabocveesssecsevesépersvexsessesesonsem 14,464,552.23 
LAGDEMGIOR sescvceccvccccconsectcecdcccceebencnes 000ecesedsenccndesecconnsseoueneys 12,436,717. 

CRPNUEE GE DEiccscentasdaveccsncrncesencess0dvns6sscetceesbcvenvscesoszenses 2,027 ,834.67 
EUGUIADOS. 10. FOVOD ovcveceenssegncocseseseencesseccrucenesétedevseveducaeseuered 118,349,212.00 
Payments to Policyholders since Organization. ........ssceccccecceecseeeseeeceses 18,119,172.50 
ES DAFT TS PON GOR i vvcccccdcnecisncecestssccovorsecssaseed $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 
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Coupon Options of 
New Jersey Life 





CONTRACT BEING FEATURED BY 
NEW COMPANY 


Making Good Start in Native State— 
$100 Paid By Draft 
Immediately 





The New Jersey Life Insurance Com- 
peny has made a number of appoint- 
ments in 
able amount of 
been written. 

Attached to policies is a draft for 
$100. At the top of the draft the Com- 
pany says: “To the Beneficiary: In 
case of death of the insured, take the 
pclicy, together with all receipts and 
other papers connected with it to your 
banker, cut out this sight draft, sign 
iit. and fill in the name of the bank on 
the face, and in accordance with the 
terms of the draft you can get $100 of 
this insurance without even the short 
delay incident to the formal and final 
pioof of claim.” 

Coupon Options 

The guaranteed coupon options of the 
policy, which have attracted a great deal 
ot attention among life insurance men, 
follow: 

Option If. 


New Jersey and a consider- 


business has already 


Twenty Payment Life, De- 
creasing Premium: Beginning with the 
second year, each of the annual pre- 
miums payable hereon, of the amount 
shown on the first page hereof, may 
be reduced by the amount shown on 
the coupon, attached hereto, which 
bears the date on which said annual 
premium shall become due, and the 
company will accept on that date or 
within thirty-one days thereafter, the 
said coupon in partial payment of the 
anual premium then due; or 


Option Il. Savings Accumulation: 
If the premium for the year commenc- 
ing on the date of any coupon remain- 
ing attached hereto shall have been 
paid in full in cash without use of the 
seid coupon, the amount shown there- 
on shall be placed to the credit of 
the policy, and interest thereon, com- 
pounded annually at the rate of three 
and one-half per cent., shall also be 
credited from the same date; any part 
of the amounts so credited may be 
withdrawn by the insured at any time 
on surrender to the company of the 
coupons representing such credits, and 
interest on the amount so withdrawn 
shall then cease. Any balance remain- 
ing to the credit of the policy under 
this option shall be paid in cash by the 
company to the insured or the bene- 
ficiary in any settlement thereunderA 
or 

Option III. Paid-up Policy for Face 
Amount in Fifteen Years: If all pre- 
miums due hereon, shall have been paid 
in full in cash, and all of the amounts 
credited as in Option II shall have re- 
mained with the company, the insured 
shall have the option, at the end of 
fifteen years from the date of the pol- 
icy, of then surrendering to the com- 
pany the accumulated amount of the 
coupon and interest credits and the 
coupons representing the same, where- 
upon this policy shall become fully paid 
for the face amount of insurance here- 
under, and endorsement to that effect 
shall be made by the company on the 
policy on presentation at its home 
office; or 

Option IV. Endowment: If all pre- 
miums due hereon shall have been paid 
in full in cash and all of the amounts 
credited as in Option II shall have re- 
mained with the company at compound 
interest during........ years from the 
date of this policy, and no coupons 
shall have been detached therefrom, it 
may mature as an endowment at the 
erd of that period, on written request 
of the insured, and on surrender to 
the company of the policy and coupons, 


tcgether with all coupon and interest 
credits then existing, and the amount 
of said endowment shall not be less 
than the face amount of this policy, 
and shall be composed of the then full 
reserve on the policy and the said 
coupon and interest credits. 

Additional Cash Payments: Any bal- 
ance of coupon accumulations above the 
amount necessary at net single pre- 
mium rates to make the policy paid-up, 
or to mature it as an endowment for 
the face amount thereof, under the pro- 
visions of the above options, shall be 
paid in cash to the insured; or 

Option V. Additional Insurance: If 
the premium for the year commencing 
on the date of any coupon shall have 
been paid in full in cash without the 
use of the said coupon, the amount 
spown thereon may, on the said date 
or within thirty-one days thereafter, on 
written request of the insured and on 
surrender of the said coupon to the 
company, be applied by the company, 
without medical examination, as a single 
premium, at the company’s rates then 
in force, and at the age of the insured 
at that time, to purchase additional 
paid-up non-participating life insurance. 
Such additional insurance may be sur- 
rendered on any subsequent anniver- 
sary of the policy or within thirty-one 
days thereafter, for its cash surrender 
value or the said value may be applied 
tc reduce any subsequent premium, or 
may be drawn in cash by the insured. 
The said additional insurance may be 
applied, on any policy anniversary or 
within thirty-one days thereafter, to 
increase the paid-up value, or its cash 
value applied to increase the cash or 
Ican values, under this policy. If thé 
extended insurance specified on the 
third page hereof shall have become 
operative, any said paid-up insurance 
remaining in force shall be paid to the 
beneficiary hereunder with the face 
amount stated on the first page of this 
policy, if the insured shall die before 


the end of the extended insurance 
period or the cash surrender value of 
such remaining additional insurance 


shall be paid to the insured, if living, 
ov the expiration of the extended in- 
surance period, or said value may pre- 
viously be paid to the insured on de- 
mand. 

The above options refer only to 
t'.ose coupons which shall have been 
attached hereto at the time this policy 
was issued and to the provisions and 
amounts then appearing on the same. 


Guaranteed Non-Forfeiture Values and 
Benefits 

If any premium is not paid on the 
day it falls due the policyholder is in 
default, but after payment of the first 
premium hereon, thirty-one days of 
grace will be allowed in payment of 
subsequent premiums, during which 
time the policy shall remain in full 
force. In case of death during the 
grace period, any premiums remainr 
ing unpaid, with interest thereon, at 
the rate of six per cent. per annum, 
shall be deducted from the amount of 
insurance payable hereunder. 


Automatic Extended Insurance 

If any premium payable after the 
third year from date hereof shall not 
be paid on or before the date when 
due, the full amount of insurance here- 
urder will, without action upon the 
part of the insured, automatically con- 
tinue from said due date as term in- 
surance, during the term, including the 
period of grace, specified in column 
three of the accompanying table; suc 
term insurance shall be without dis- 
ability, loan or surrender value benefits. 

Loans: At any time after three full 
years’ premiums shall have been paid 
hereon, and while this policy is in 





An Office doing business in Eastern 

Pennsylvania could use a good Life 

Insurance Company in this territory. 
Address “KEYSTONE” 


Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 











force, the company will advance, on 
the execution of a proper loan agree- 
ment by the insured and by tie as- 
signee or irrevocable beneficiary, if 
ary, under this policy, and on the sole 
security thereof, an amount’ which, 
with interest thereon to the end of the 
current policy year, shall be equal to, 
or at the option of the owner less than, 
the cash value at the end of said year, 
as shown in column one of the table 
«1 values given below; the amount of 
such advance shall be reduced by any 
existing loan hereon with accrued in- 
terest and by any unpaid portion of 
the premium due or to become due dur- 
ing the said policy year and by interest 
on the said loan to the end of the said 
year. Interest on the loan will be af 
the rate of five per cent. per annum, 
payable in advance at the beginning 
of each policy year, and this interest, 
if not paid annually, shall be added 
t» the existing loan and shall bear in- 
terest at the same rate. Failure to re- 
pey any such advance or to pay in- 
terest shall not avoid this policy un- 
less the total indebtedness hereon to 
the company shall equal or exceed the 
cash value at the time of such failure, 
nor until one month after notice shall 
have been mailed by the company to 
the last known address of the insured 
or of the assignee of record, if any, 
at the home office of the company. 


Total Disability Benefit 

After one full annual premium shall 
have been paid, and before default in 
payment of any subsequent premium, 
if due proofs shall be furnished to the 
company that the insured has become 
wholly disabled by bodily injuries of 
disease, and will be permanently, con- 
tinuously and wholly prevented there- 
by for life from pursuing any and all 
gainful occupations, the company will 
agree, by endorsement in writing on 
this contract, to pay the face amount 
of insurance under this_ policy, in 
twenty equal annual instalments, or 
ninety-three per cent. of the said face 
amount in fifteen equal annual instal- 
ments, or eighty-five per cent. of the 
said face amount in ten equal annual 
instalments to the insured or the 
executors of the insured, and will con- 
tinue to make annual payments of the 
same amounts during the life of the 
insured, after the said twenty, fifteen 
or ten instalments shall have been 
paid; the said instalments and _ pay- 
ments to be in lieu of all other bene- 
fits under this policy. The first instal- 
ment shall be paid immediately on ac- 
ceptance by the company of due proofs 
of the said total disability. Payment 
of premiums on this policy shall cease 
when endorsement of the disability 
benefit shall have been made hereon. 

The loss of the sight of both eyes, 
or the severance of both hands or of 


beth feet, or of one entire hand and 
one entire foot, will constitute totaT 
and permanent’ disability, without 


prejudice to other causes of disability, 
under the conditions specified herein. 

It is further agreed, that should the 
insured subsequently recover from the 
said disability, so as to be able to 
engage in any gainful occupation, pay- 
ment of instalments shall immediatey 
cease. 





HOME LIFE 


INSURANCE CO. 


(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 








ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write 
applications but deliver policies, 
and are energetic in their methods. 
Good positions are ready for such 
men. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 
Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison St., Chicago, Ill. 











E have room just now for two or 
WW three good men—not the Million 

Dollar producer who takes it out 
in talk, but the man who can average 
$100,000 of personal business, plus ex- 
perience in appointing and working 
with agents. Men who become val- 
uable to this Company grow in value 
to themselves. We cannot guarantee 
your success, but we will give you a 
real opportunity, then it’s up to you. 
Would you like to hear about it 
further? 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


HOWARD S. SUTPHEN 
Vice-President & Manager of Agencies 








WHAT NO 


To repay to its Policyholders 


It stands alone in that result. 





The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 

Insurance in force, 107,262 Policies for........ 

/ OTHER COMPANY 

in Death 

render Values, Annuities and other credits more than they have paid to it in premiums. 


$253,439,405.12 


Dividends, Sur- 


HAS DONE 


Claims, Endowments, 


Total premiums received, Dec. 1, 1846, to Dec. 31, 1916 ..............000e00e $310,337,255.71 
Total returned to Policyholders, as above noted, in same period.......... 319,548,729.00 
fe ee eee 9,211,473.29 























and Economy 


FOUNDED 1865 
Unexcelled In Favorable Mortality 


Management 


The Provident Life and Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 
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Has 2,000,000 Policy 
Holders at Front 


HOW WAR AFFECTS PRUDENTIAL, 
OF ENGLAND 


Claims—Business 
Grows Despite War—Huge Par- 
ticipation in Loans 


Has Paid 90,000 





The annual report of the Prudential 
Assurance Company, Limited, of Lon- 
don, always of interest, is particularly 
worth reading this year because of 
the world war and its relation to the 
Prudential. In the industrial branch 
the premiums collected amounted to 
nearly £8,900,000, or nearly £400,000 
more than in 1915. In the ordinary 
branch the premiums collected amount- 
ed to £5,250,000, and the payments for 
ciaims in the two branches reached 
more than £9,000,000. There were in- 
dividual collections of 1,000 millions. 
Waived Extra Premiums on Existing 

Policies 

At the outbreak of hosiilities the di- 
rectors made the voluntary concession 
that they would waive the extra pre- 
miums for war risks on practically all 
policies existing at that date. This 
course the directors have continued 
down to the present time, and will con- 
tinue so to do. During 1916 the war 
claims amounted to £1,077,000, or nearly 
double the amount of the _ previous 
year. The war claims approximate 
one-third of the fatal casualties, and, 
though these have been less numerous 
of late, the Prudential’s total payment 
through war claims reached £2,000,000 
by the end of March. It is estimated 
that the number of Prudential policy- 
holders now serving with His Majesty’s 
forces exceeds 2,009,000. 

In the ordinary branch the surplus 
disclosed is £1,418,240. In the indus- 
trial branch it is £1,000,892, a little less 
than that for 1915. 

How Government Has Been Assisted 

The assistance the Company has been 
able to render the Government financi- 
ally is of two kinds. In the first place 
it has invested all available funds in 
the various Government short-term is 
sues made during the year, and in this 
way has increased its holding of Gov- 
ernment securities by over £4,500,000 
as of December 31, 1916. Second, it 
has placed at the disposal of the 
Treasury all its holdings of foreign and 
British securities which were asked 
for under various schemes for equal 
izing exchange. The amount of securi- 
ties thus deposited, or sold by the 
Company during 1916, amounted to 
nearly £7,000,000. It had thus sold or 
lent to the Government up to the end 
of the year since the outbreak of the 
war no less than £15,500,000 of se- 
curities, 

In discussing securities Chairman Sir 
Thomas Dewey, said: 

Depreciation of Securities 


“er 


lurning now to the subject of de- 
preciation of investments, it will be 
remembered that at this time last year 
many classes of securities were still 
under the restriction of minimum 
prices, and it was necessary for us to 
estimate their values. On the removal 
of these artificial barriers we found 
that the valuation we had made closely 
approximated to the actual salable 
values, and it was not until the issue 
of 6 per cent. Exchequer bonds in July 
last that any further appreciable varia- 
tion in the values of our high-class 
Securities occurred. 


“Since that date, however, there has 
been considerable depreciation, and we 
have accordingly again had to adopt 
the course of carrying substantial 
amounts to our investments reserve 








44 MILLIONS from 42 AGENCIES 





THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 
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New England Mutual Life 


Insurance Company 
BOSTON, MASS. 














funds. In the ordinary branch we 
have, as already stated, added the sum 
of £400,000, bringing the fund to £2,- 
000,000, and in the industrial branch 
we have added £415,082, which, after 
deducting £15,082 for realized losses, 
brings the fund to £1,400,000. The fur- 
ther addition of £800,000 to the con- 
tingency fund in the ordinary branch, 
which now stands at £1,500,000, brings 
our war-time reserves of every nature 
to the grand total of £5,250,000. 

“In view of the instability of prices 
still ruling on the Stock Exchange, we 
have not attempted to use these re- 
serve funds to write down values of 
securities, but we are retaining them 
until more settled conditions prevail. 
I am hopeful, however, that we are en- 
tering on a period of more stable 
prices, and I am encouraged in that 
hope by the statement of the Chan- 
cellor of the Exchequer that the Gov- 
ernment will not make any future 
long-term issues on more. favorable 
terms than the last one. 


Huge Subscription to the War Loan 


“Although, strictly speaking, not con 
nected with the business of the year 
under review, I am sure you will be 
interested to have some particulars of 
our recent application for the Victory 
Loan. Some weeks before the issue 
was made your board recognized that 
a new Government loan was imminent, 
and accordingly made preparations to 
enable the Prudential to do its part. 
The result was that when the Chan- 
cellor of the Exchequer, shortly before 
the issue of the loan, honored me by 
requesting an interview and inquired 
to what extent the Company would 
support the proposed loan, I was en- 
abled to give him the figure of £20,- 
000,000. When, a few days later, the 
prospectus was issued, the Prudential 
was first in the field with a lead which, 
I venture to think, helped in some 
measure to secure the wonderful suc- 
cess of the loan. Subsequently, by ar- 
rangement with our bankers, we were 
enabled to increase our application to 
£25,000,000. The figures making up 
this total are of interest in themselves, 
by reason of their magnitude alone, 
and are as follows: Fully paid applica- 
tion, £12,102,000; instalment applica- 
tion, £7,625,000; conversion application, 
£5,275,000; making a total of £25,002,000. 


In addition the Company holds a fur- 


ther £2,400,000 Government securities 

not converted into the new loan. 

Change in the Character of the Com- 
pany’s Assets 


“It is patent to you all, from these 
figures, that a vast change has been 
effected in the charter of our assets 
during the past three years. When the 
war commenced we had under 2 per 
cent. of our total funds in British 
Government securities. At the present 
time we hold over 25 per cent. of our 
total assets, or, to put the matter in 
a different way, over 46 per cent. of our 
Stock Exchange securities are repre- 
sented by British Government securi 
ties. In other words, the credit of the 
Prudential stands or falls with the 
British Empire, and I would not have 
it otherwise. I feel convinced that the 
course we have followed is, happily, 
not only that of our duty to our coun 
try, but it is in the best interest of 
shareholders and policyholders, and I 
ym sure that not one of you would 
have us deviate from the path we have 
chosen. Our secretary reminds me 
that I might mention that our borrow- 
ing powers according to our articles 
are only £2,000,000, but the Govern- 
ment have promised to give facilities 
in a bill which has been introduced to 
enable larger sums to be borrowed for 
this purpose, and to indemnify us 
against acting contrary to our regula 
tions. 

The Staff and the War Loan 

“In connection with the war loan, 
the Company inaugurated a scheme to 
enable the staff to take up further 
amounts of war loan by paying the 
amount of the deposit, the Company 
being willing to advance the balance 
upon advantageous terms, with easy 
repayments over a number of years. 
The scheme was received with en- 
thusiasm, and notwithstanding the im 
possibility of communicating in time 
with a large number of the staff ab- 
sent on service, over 2,200 applications 
were received up to the day of the 
closing of the loan. It is pleasing to 
record that 1,549 applications were re 
ceived from members of the outdoor 
staff, and 667 applications from the in- 
door staff, of which nearly 200 were 
lady clerks. The total amount of the 
war loan held on behalf of our staff, 
including investment in the staff provi 
dent fund, is £376,000.” 





Business Attending to Business 


General business is prosperous and the public confidence is proof against all alarms. 
Our deliveries for the first three months were much larger than for the first quarter 
in 1916. Patriotism requires that business shall attend to its business with the utmost 
zeal, that the stability of finance may remain unshaken; even as patriotism requires 
that every American shall support the government by such means as are his to con- 
tribute, that our country may be invincible. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 











Asks Agents To 
Solicit Group 
GENERAL AGENT ROBERT J. MIX 
DISCUSSES SUBJECT 
Employe Covered By Group Makes a 
Good Prospect for Additional 
Insurance 





One of the first of the letters sent by 
general agents to agents urging the 
solicitation of group insurance comes 
from the pen of Robert J. Mix, of The 
Prudential in New York City. It is 
subjoined, 

“For two reasons I want to have 4 
word with you about group insurance. 

“The first is that, in so far as you 
are concerned, if you take hold of this 
proposition and push it, you can make 
a lot of money for yourself and your 
family. The second reason is that the 
Company—The Prudential—is naturally 
anxious to secure its share of the enor 
mous amount of group insurance which 
is undoubtedly going to be written in 
this country during the coming years! 

“Now, please don't get the idea that 
pushing this business is going to take 
a lot of your time without commensur 
ate cash returns That need not be 
the case at all if you take hold of the 
business right! What do I mean by 
‘taking hold of the business right’? | 
answer in this way: 

“First of all, you should have in your 
possession our rates for this kind of 
insurance. Then you should immedi 
ately make it your business to call on 
all firms or individuals that are em 
ploying one hundred or more people, 
and seek to interest the heads of these 
firms or corporations in this matter of 
insuring their employes. The circular 
which our people have gotten out show 
ing the importance of group insurance 
to employers of labor covers the ground 
very satisfactorily, and I shall not 
enumerate in this letter the reasons 
why so many employers are taking out 
these group contracts and why so many 
thousands of other firms will do the 
same thing in due course. 

“As soon as you have interested an 
employer of labor, ask him to delegate 
one of his employes—the timekeeper, 
or some other subordinate-—to ascer 
tain the ages of the employes, and on 
a regular form which we have prepared 
for this purpose, set down the number 
of men and women employed in the 
respective occupations. As soon as you 
have this in hand, submit it to me, and 
the Company will quote a rate after 
tley have sent a man to investigate the 
plant That's all there is to it! 

“It is splendid advertising for a com 
pany to secure this business and it is 
obvious to you that if an employe has 
been covered by a group contract it is 
going to be comparatively easy for you 
to interest him in an additional policy 
taken out on his own account with the 
company that is carrying his group pro 
tection.” 


ALBANY UNDERWRITERS MEET 

Patriotism was in the air at the re 
cent monthly meeting of the Capital 
District Life Underwriters’ Association 
held last week Dr. John H. Finley, 
Commissioner of Education, State of 
New York, read his famous “Liberty 
Forever” policy; Dr. A, R. Brubacher, 
president State College for Teachers, 
Albany, N. Y., and Dr. W. W. Foster, 
Jr., ex-president of Beaver College, also 
spoke. Five new members were ad- 
mitted to the association, as follows: 
S. W. Simmons, Provident L. & T.; H. 
Cc. Bull and W. A. G. Linn, Fidelity 
Mutual; E. D. Northrup, Germania, and 
P. J. Burke, Prudential. 
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LIVE HINTS FOR BUSINESS GETTERS || | THE , , 
Practical Suggestions to Help the Man With the Rate ME I I 4 O I O L I i Ni L. I E, 
Book Increase His Income and General Efficiency | Insurance Company 
a= (Incorporated by the State of New York) 
T. K. Scott, of Scott in asking for this accommodation?” 
| Am in & Sons, managers in The banker replied, “While these von Of the People 
Debt and Want Cook County of the receivable may be all good and col- 
to Pay Out Ilinois Life, is the lectible, that remains to be seen, Your The Company By the People 


author of the follow 


ing soliloquy on debt: 


There are debts and debts. There 
are justifiable debts, and there are the 
other kind. Most corporations and many 
rich and prosperous men incur debts 
but in nearly all cases have something 
back of tie obligation to secure the 
repayment. 

Much depends on how a man 
into debt. Possibly you have borrowed 
money simply on your personal reputa 
tion or on the strength of your business 
position. If so, you should be much 
worried about how you are going to 
get out. The cancellation of this bur 
den of debt depends solely on your life, 
and your wife and family will really 
bear the burden in case of your death. 
They are, in effect, carrying your risk 


gets 


and would suffer pecuniarily if your 
productive life suddenly ends. There 
is little need for you to carry the re 


sponsibility when you can, at a moder 
ate cost, transfer the risk to a company 
whose business it is to perform just 
that kind of service. 

If you have put up security for your 
debt, that collateral should certainly be 
protected against by your death. 
You have no moral right to eacumber 
your assets or estate which really be 
long to your wife and family. ‘Those 
assets have been created by you for 
them and should be placed beyond the 
possibility of forfeiture, depreciation or 


loss 


loss, should you be taken off pre 
maturely. 
A life insurance premium is not a 


debt in the ordinary sense of the word, 
True, it is an obligation, falling due 
once, twice or four times a year, but 
it differs from all your other debts in 
that it provides the means for cancelling 
these other obligations. 

When I persuade you to set aside $50, 
$100 or $500 for insurance premium, | 
am not increasing your present obliga 


tions. I am simply asking you to se- 
cure these obligations. with a part of 
the money you would use to reduce 
your debts. None of your creditors 
would object. 

Suppose you have ten creditors to 


whom you owe an aggregate of $5,000, 
and you are paying off at the rate of 
$1,000 annually; it would be good busi- 
ness policy for you to deduct $140.95 
from that $1,000 each year, to pay the 
premium on $5,000 life insurance. This 
would mean a very insignificant deduc 
tion from each, and I am sure not one 
of them would offer the slightest objec 
tion to your method. You believe and 
they believe that you will pay them 
off in time if you live, but should death 
intervene, their claim is safer for your 
having the insurance policy. Of course, 
you want to pay out. Your creditors 
also want and expect you to pay out. 
They will be only too glad to wait a 
little longer for their money when they 
know you have safeguarded their in- 
terests in this way. 

A life insurance policy is good co!- 
lateral. A man in the painting business 
found himself short for his payroll one 
Saturday. He took to his banker a 
schedule of his bills receivable, and a 
list of his stock-in-trade, and a life in- 
surance policy I had sold him some 
time previously. He submitted these 
to the cashier and said he needed $209 
for his payroll. The cashier said “all 
right” and made out a thirty day note 


for $200. When the transaction had 
been completed, the man said, “Mr. 
Cashier, which of these three docu- 


ments do you consider my best asset 


schedule of merchandise I would have 
to get someone to appraise. But this 
life insurance policy, I know, is good, 
and in making this loan, I consider it 
your best asset. I know, if you die, 
the proceeds of this policy will not only 
pay back this loan but everything else 
you owe,” 

It is comparatively easy to get into 
debt, and difficult to get out. Your 
case is not unusual. You want to be 
free of debt. You intend eventually to 
have all your debts cleared off. That 
may happen if you live. That is where 
you take a long chance. It is unfair to 
your dependents to encumber your es- 
tate, for it comes out of their pockets 
if you die. Better protect yourself and 
those you love with a good policy that 
will be paid at your death without de- 
ductions, without probate and without 
delay. 


a aa * 


A. J. Sullivan, of the 


Three Kinds Aetna Life in Los 
of Men Who Angeles, recently 
Put off Insurance produced seven ap- 


plications a day in 
He says that he runs across 
three kinds of men whom he cannot 
write on first interview. 

The first class consists of prospects 
who can be written on the second or 
third interview or within a short time 
after the first interview. An _ active 
avent knows this kind of prospect and 
closes him without any delay. The 
second class consists of prospects who 
for some good reason must defer tak- 
ing up the insurance until later. An 
active agent hoards up these prospects 
rich pickings for the very near 
future and when the proper time comes 
has no trouble in getting tne business. 
The third class consists of the pros- 
pects who merely take up the agent’s 
time and never really intend to buy. 
An active agent gets on to this class 
and turns them over to his competitor. 

When the recent Aetna-Pittsburgh- 
Los Angeles Contest started the writer 
‘ad a substantial list of the second 
class as above decribed numbering 199 


a contest. 


as 














Metropolitan Life Insurance Company 
Home Office Building 





For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 

8,304 per day in Number of Policies 
Issued and Revived. 

$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 


Policyholders and Addition to 
Reserve. 
$220,509.26. per day in Increase of 


Assets. 


JOHN R. HEGEMAN, President 








names. He was unable to interview all 
of that number but did succeed in clos- 
ing 73 cases. 

The particular advantage of having 
this list is that you have already inter- 
viewed each prospect and know just 
what each wants and consequently when 
you make a ‘iurried call during a con- 
test period, you can close your cases 
up with speed. 


LONG-TERM ENDOWMENTS 


The chief motive in taking out life 
insurance should be an unselfish) one, 
but many men dislike the idea of get- 
ting nothing for themselves. A _ long- 
term endowment, costing but little more 
pan a life policy, affords such a man 
protection that will last until ‘is chil- 
dren are grown up. Then he can draw 
the proceeds for himself and ‘iis wife 
in their old age. You may be able to 
sell him a 30-year endowment policy 
when nothing else would appeal to him, 
and the placing of any kind of a policy 
makes a splendid foundation for the 
kind you think he ought to have, later 
on. 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America 
mrean certain success for you. 


93 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








FEDERAL INHERITANCE TAX 
Discusses 


En- 


Mutual Life’s “Points” 
Amendment Making Increase 
dorsement of Insurance 





the 
Life, is 


“Points,” 
tual 
publication for the agency corps of that 
Company. Its 


the Mu 
valuable 


publication of 


an exceedingly 


article on the Federal 


Inheritance Tax a few weeks ago was 
widely quoted and has been instru 
mental in swinging a number of large 


cases. In this week's issue the amended 
lederal Tax March 3 
is printed, together with the following 
comments: 

-“In 


Inheritance of 


the last number of ‘Points’ 


there appeared an article explanatory 
of the Federal Inheritance Tax. It 
was pointed out that this new tax, in 


combination with the State inheritance 
taxes, provided the agent with a formid 
able canvassing argument to present 
to wealthy men, as through life insur 
could 
met by his estate in the event of death. 


“Since the publication of the article, 


arce these severe taxes best be 


Congress has made very substantial in- 

creases in the tax by an act passed on 

March 3. 
“Also 


article in 


of the 
Morgan, 
banking 


since the publication 
‘Points,’ J. Pierpont 
of the great Morgan 
and regarded this country’s 
greatest financier, has taken life 
insurance in the amount of $2,700,000 
for the express purpose of meeting in- 
heritance taxes. Life insurance has 
néver received a more striking endorse- 
ment than this and, while the story is 
fresh, agents should upon 
the minds of all wealthy 
Fuophasize not only the fact that Mr. Mor- 
gan’s insurance is the largest amount 
ever written at one time, but tat if 
was taken out largely for the purpose 
given above.” 


head 
house, as 


out 


impress it 
prospects. 


AN ATTRACTIVE SHIELD 

The new blue and steel gray shield 
of the Massachusetts Mutual Life, 0? 
the front page of the special issue of 
the Company’s publication, “The Radia 
tor,” covering the Chicago convention 
of the Company, attracted the most 
favorable attention of the agency corps. 
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Joint Meeting of 
Actuaries and Doctors 


FIRST OF KIND EVER HELD IN 
THIS COUNTRY 
Discuss Insurance of Women, Selection 
From Executive Standpoint and 
Other Topics 


A joint meeting of more than one 
hundred and fifty actuaries and medical 
men was held at the Hotel Astor on 
Friday, the first meeting of the kind. 

The joint meeting of the two scientific 
branches of life insurance was the re- 
sult of the gradually increasing feeling 
of each that it could obtain help from 
the other. In most companies the 
actuaries and medical directors, in 
more or less formal manner, have in 
recent years been co-operating with 
each other, but the present meeting 
was the first organized attempt to bring 
the medical directors and actuaries 
generally into conference over common 
subjects. To a great extent the calling 
of this conference may perhaps be at- 
tributed to the medico-actuarial in- 
vestigation which was conducted by the 
two societies through a joint committee, 
and through this committee the socie- 
ties came to know each other and ap- 
preciate each other’s work in a way 
they had not before. 

Speakers at Banquet 

The meeting was followed in the 
evening by a dinner which considerably 
over a hundred of the members at- 
tended, At the dinner the speakers 
were: George KE. Ide, president of the 
Home Life; John M. Holcombe, presi- 
dent of the Phoenix Mutual; David E. 
Kilgour, actuary North American Life; 
Dr. Homer Gage, medical director of 
the State Mutual, and president of the 
Association of Medical Directors; John 
Bb. Lunger, vice-president of the Equi- 
table Life; and Dr. Thomas H. Willard, 
medical director of the Metropolitan 
Life. 

The sentiment was very strongly in 
favor of holding a similar meeting 
again next year. 

The subjects for and the leaders of 
discussion at the business meeting were 
as follows: 





1.-Insurance of Women. 


Dr. K. W. Dwight, medical director, 
New England Mutual Life Ins. Co., 
Boston, Mass.; Henry Moir, actuary 
Home Life Ins. Co.,-N. Y.; Dr. W. A. 
Jaquith, medical director Prudential 
Ins. Co., Newark, N. J.; Arthur B. 
Wood, actuary Sun Life Assur. Co., 
Montreal, Canada. 


» 


2.—The Problem of Selection from 
the Standpoint of an Executive Officer. 

J. K. Gore, vice-president Prudential 
Ins. Co., Newark, N. J.; Dr. G. M. 
White, second vice-president Mutual 
Life Ins. Co., N. Y.; E. E. Rhodes, vice- 
president Mutual Benefit Life Ins. Co., 
Newark, N. J. 

3.—-Co-operation between Medical Di- 
rector and Actuary in the Selection of 
Risks and Problems regarding the Re- 
instatement of Risks. 

Dr. T. H. Willard, medical director 
Metropolitan Life Ins. Co., N. a 
Henderson, actuary Equitable Life As- 
surance Society, N. Y.; Dr. Harry Toul- 
min, medical director Penn Mutual Life 
Ins. Co., Philadelphia, Pa.; W. A. Hutch- 
eson, actuary Mutual Life Ins. Co., N. Y. 

4.Periodical Conferences between 
Medical Directors and Actuaries of a 
Company, and the Subjects which are 
most Suitable for Discussion. 

Dr. Brandreth Symonds, medical di- 
rector Mutual Life Ins. Co., N. , *- 
Arthur Hunter, actuary New York Life 
Ins. Co., N. Y.; Dr. J. W. Fisher, medi- 
cal director Northwestern Mutual Life 
Ins. Co., Milwaukee, Wis.; D. E. Kil- 


gour, actuary North American Life 
Assur. Co., Toronto, Canada; E. B. 
Morris, actuary Travelers Ins. Co., 
Hartford, Conn. 

5.—The Functions of a Committee for 
the Review of Border-line, Underaver- 
age and Difficult Cases. 

Dr. T. H. Rockwell, medical director 
Equitable Life Assur. Society, N. Y.; 
A. A. Welch, vice-president Phoenix 
Mutual Life Ins. Co., Hartford, Conn.; 
Dr. M. L. King, medical director New 
York Life Ins. Co., N. Y.; J. B. Gibb, 
actuary Penn Mutual. 


CONVERSION OF TERM 
During 1916 Northwestern Mutual Life 
Converted Total of $20,408,570 
of Insurance 


On Jan. 1, 1917, the Northwestern 
Mutual Life had in force $28,243,483 of 
renewable and $124,404,980 of convert- 
ible term insurance. These policies 
were issued with the expectation that 
they would be converted to some per- 
manent plan of insurance. 

During 1916 the total of $20,408,570 of 
term insurance was converted to per- 
manent plans, as follows: 





Original Present 
Date Date 

RFs tO Oda. scopccesseseves $ 762,000 $ 3,462,350 
© Tbe, Pagz't cccicvees 668,000 323,500 
7. BG, sowncewesesaue 19,900 47,000 
“« “Single Pay’t Life.. 10,000 10,000 
4 “ie Met 8,754,600 
* “LAG, Pay’t ccccvces R711, 00 1,022,100 
err 196,700 84,000 
“ “Biase Pay't Lif)e..  sissec 1,000 
BOOED: catacinacissesavvack $6,704,020 $13,704,550 


Age at Div- Ageat Div- Age at Div- 
COMPANY CONVENTIONS 
February 1s, 19, 20, and 21 are the 
dates for the next Phoenix Mutual con- 
vention, at Atlantic City. 
The Travelers convention will be held 
at some place to be named later, on 
the Atlantic coast, in September. 


Statement of the Ownership, Management, 
Circulation, Ete., Required by the Act 
of Congress of August 24, 1912, 
of The Eastern Underwriter, published weekly, 
at New York, N. Y., for April 1, 1917. 

State of New York, County of New York, ss. 

Before me, a Notary Public, in and for the 
State and county aforesaid, personally ap- 
peared William L. Hadley, who, having been 
duly sworn according to law, deposes and says 
that he is the Business Manager of The East- 
ern Underwriter, and that the following is, tq 
the best of his knowledge and belief, a true 
statement of the ownership, management, etc., 
of the aforesaid publication for the date shown 
in the above caption, required by the Act of 
August 24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the reverse 
of this form, to-wit: 

1. That the names and addresses of the pub 
lisher, editor, managing editor, and business 
managers are: 

Publisher, The Eastern Underwriter Co., 105 
William Street, New York City. 

Editor, Clarence Axman, 265 Central Park 
West, New, York. 

Managing Editor, Clarence Axman, 265 Cen- 
tral Park West, New York. 

Business Manager, William L. Hadley, Plain- 
field, N. J. 

2. That the owners are: The Eastern Un- 
derwriter Co., 105 William Street, New York; 
Clarence Axman, 265 Central Park West, New 
York; Benjamin F. Hadley, Plainfield, N. J. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
per cent. or more of total amount of bonds, 
mortgages, or other securities are: None. 

4. That the two paragraphs next above, giv 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as 
they appear upon the books of the company 
but also; in cases where the stockholder or 
security holder appears upon the books of the 
company as trustee or in any other fiduciary 
relation, the name of the person or corporation 
for whom such trustee is acting, is given; also 
that the said two paragraphs contain state 
ments embracing affiant’s full knowledge and 
belief as to the circumstances and conditions 
under which stockholders and security holders 
who do not appear upon the books of the com 
pany as trustees, hold stock and securities in 
a capacity other than that of a_ bona-fide 
owner; and this affiant has no reason to be- 
lieve that any other person, association, or 
corporation has any interest direct or indirect 
in the said stock, bonds, or other securities 
than as so stated by him. 

(Signed) William L. Hadley. 

Sworn to and subscribed before me_ this 
30th day of March, 1917. 

Milton H. Levy. 

(My commission expires March 3, 1917.) 


FUNSTON’S INSURANCE 

Major General Frederick Funston, U. 
S. A., well-known soldier and formerly 
Governor of the Philippines, died at age 
D1 in San Antonio, Texas, February 19, 
1917, of angina pectoris, after an illness 
of two weeks, as the result of disease 
eontracted in line of duty. The Gen- 
eral’s policies amounting to $30,000 had 
been in force from ten to fifteen years. 


AETNA LEADERS 
Manager H. B. Alexander of Nash- 
ville ranks first for 1916 in the amount 
of paid-for business in the Aetna Life. 
Second place goes to Manager F. B. 
Mason of Chicago. 


CLASS TO TAKE INSURANCE 

The 1917 class of Johns Hopkins 
University, Baltimore, have named a 
committee to arrange for insuring the 
whole class for $40,000, the University 
to be named as beneficiary. 

R. D. Murphy, assistant actuary of 
the Equitable Life of New York, de- 
livered an address on “Insurance,” be- 
fore the Men’s Club of St. Paul’s 
Chureh, Elizabeth, N. J. Mr. Murphy 
traced the early history of insurance 
and worked up to the present day 
system, 





INSURANCE 
COMPANY 


HARTFORD, 


THE TRAVELERS 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 


INDEMNITY 
COMPANY 


CONNECTICUT 











67th 


INSURANCE IN FORCE 


NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 


FRED A. HOWLAND, President 
On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: 


BUNGE id<6accvetedexaaes 
SE. xatseokonowsxaws 


biudiniectaenl $66,426,040.82 


PE ase 50hetnenseine 


A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 


Year 


62,268,494.36 


aibdnamedated $ 4,157,546.46 
nsdaiannntel $212,037,400.00 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

**It is noteworthy that this Company was organized without any promotion expenses.’ 

**T beg to report further that I find the Company in excellent financial condition.” 

**The volume of its business has steadily increased, its surplus is growing rapidly and 


its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 











There Is Always Room At The Top 









Come with us and it won’t be so 
hard to get on. 


Live ones win among IZZERS 
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Write to J. L. BABLER, Gen’l Manager Agencies 
| International Life 


ST. LOUIS 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 


poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 


Hadley, Vice-President; IV. L. Hadley, 


Secretary. The address of the officers 
is the office of this newspaper Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 


copies, 15 cents. 

Entered as second-class matter Jan- 
wary, 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


RIGHTS OF GERMAN 
A famous authority 


COMPANIES 
on international 
former 


State, has 


law, John Bassett Moore, 
of the 


rendered an 


coun 
selor Department of 
the 


the operations here of the German fire 


opinion on status of 


insurance companies and their con 


tracts. In brief, his opinion is that the 
powers of the managers of the German 
fire companies would not be suspended 
that the the 
not impaired, “and 


in case of war, force of 


policies would be 
that the legal continuance of your busi- 


ness, which has been conducted in good 


faith as to its permanency, would not 
be affected by the existence of war 
between the United States and the 
country of original incorporation,” Six 


reasons for his opinion are briefly given 


by Mr. Moore as follows: 

1. The breaking out of war between 
two countries does not of itself termi 
nate the legal capacity of* citizens of 
the one country residing in the other 
to continue the conduct of their busi 
ness 

2. In harmony with the principle 
above mentioned is the further prin 
ciple that the property of an = alien 
enemy on land is not as such subject 


to seizure and confiscation 
3. It has been repeatedly held in the 
United States Britain that 


belligerent or character in re- 


and Great 
neutral 
spect of business or commerce is de- 
termined not by political allegiance, but 
by 


distinguished from civil, relations signi- 


domicile, which in belligerent, as 
fies not so much the place of one's per- 
the the 


business or commerce and 


manent abode as place where 


has its seat 
is carried on. 

4. The branch establishments now in 
American character 


question have an 


far more precise and more permanent 


than that which is derived from an 
ordinary commercial domicile, and also 
they are to all intents and purposes 


domestic concerns. 


5. Even in ordinary cases in which 
the 
in question does not hold a special or 
that 


between 


person or company whose acts are 
do 
intercourse the 


not forbidden or 


privileged position, contracts 


not involve 


countries at war are 
suspended 
6. It 


German 


that 
the 
view of private law the citizens of an 


has been decided under 


legislation from point of 


enemy State are to be protected in time 


of war just as in time of peace. 


DUNBAR’'S VINDICATION 
The investigation the Tennessee 
Insurance Department and its Commis- 
William F. Dunbar, not only 
clear vindication Mr. 
the attack re- 
endorsement of 


of 


sioner, 
resulted in a of 
but 


an 


him 
his ad- 


Dunbar, upon 
sulted in 
ministration by hundreds of insurance 
men. He is of the commissioners 


who has decidedly made good. 


one 


CANCELING RE-INSURANCE 
In an action of the Globe & Rutgers 


azainst the Pennsylvania Fire before 
the Federal Court, growing out of the 
Woolworth store insurance of $1,787,- 


506 by the Globe & Rutgers for John- 
son & Higgins, portions being 
sured, the court has decided that notice 
cf cancelation to local re-insuring com- 


re-in- 


pany is sufficient. The decision in 
part follows, Curtin & Brockie (re- 
ferred to in the decision,) being Phila- 


not 


delphia representatives of Johnson 
& Higgins: 

The action is one to recover a fire loss 
suffered under a policy of re-insurance 
kuown in insurance parlance as a 
“Coater,” covering a large amount of 
property in a number of States, The 
dcfense is that the policy had been 
canceled before the loss occurred, and 
the sole question on which judgment 
turns is whether Curtin & Brockie, on 
whom service of notice of cancellation 
as made, were agents of the _ plain- 
tiff upon whom such service could com- 
petently be made. The evidence is 
without material conflict, and it would 
subserve no useful purpose to state it; 
nor need the applicable principles be 
ciaborated. It is sufficient for present 
purposes to say that after a careful 
consideration of the points urged in 
the briefs and an examination of the 
authorities cited, | find myself unable 


to reach a different conclusion from 
tiat tentatively expressed at the trial, 
that in view of the nature and terms 


of the policy and the relation between 
the parties as disclosed by the evidence 


the question stated must be answered 
in the negative. 
BOMBARDMENT INSURANCI 


To stand in the way of the demand 


of the public for bombardment insur- 
ance at this time is against public 
policy. This is recognized by the de- 


partments, which are sponsoring legis- 
lative bills permitting the writing of 
bombardment; and by the companies 
which intend speedily to fix rates and 
the technical details of the coverage. 


TAKE MORE OFFICE SPACE 


The Crum & Forster Agency and 
Joseph Krischker, sprinkler insurance 
broker, have leased additional office 
space in the building at 95 William 
street, New York, through Charles B. 
Van Valen. 

O. G. Urr, C. E. Dean, J. S. Wall, 


Wade Robinson and F. H. Osborn, who 
have for years been important factors 
in the marine and automobile agency 
of F. Herrmann & Co., surprised the 
Street this week with the announce- 
ment that they had combined in the 
organization of O. G. Orr & Co., Inc., 
to act aS managers of the marine de- 
partments of the Continental, Fidelity- 
Phenix, Fireman’s Fund and Scandina- 
vian-American and of the automobile 
departments of the Security, of New 
Haven, and the Merchants’ Fire, of 
New York. With the exception of the 
Continental and the Fidelity-Phenix, 
these companies have heretofore been 
represented by F. Herrmann & Co., in 
which agency are the Nord-Deutsche 
and the Mannheim, of Germany, for ma- 
rine business, 








THE HUMAN SIDE OF INSURANCE 








KUGENE 


Mass., and Sergeant of B. 





Company, 2nd 


BRYANT 
Eugene E. Bryant, of the Equitable Life Assurance Society in Springfield, 


Massachusetts Infantry, is now on 


guard duty, part of the time protecting bridges as a soldier and part of the 


time protecting homes by selling Equitable Life policies. 


In the cut printe1 


above he is shown holding his own policy, which he had just received when 
ke came from military guard duty to report at Frederic W. Fuller’s general 
agency office of the Equitable in Springfield. 


Cleon E. Krause, son of Clarence A. 
Krause, well-known Philadelphia 10cal 
avent, who is at the American Ambu- 
lance Hospital in France, has been pro- 
moted to sergeant. 

The men are divided into squads, six 
cars to a squad and thirteen men, an 
eid and a driver on each car and a 
sergeant. There is also a corporal who 
drives, the sergeant does not. The aids 
ard drivers are privates; then comes the 
corporal, and then the sergeant, the 
highest officer in the squad. There 
vas some trouble with the sergeant on 
1) Squad, of which Krause was a driver, 
so he was dropped down to a private. 
The natural thing would be for the 
corporal to move up into the rank of 
the sergeant and appoint a new cor- 
poral, but that was not done in this 
case. Young Krause, a private, was 
jumped over the corporal’s head and 
was made a sergeant. 

In explanation of the promotion the 
captain said to Krause: “Although you 
have only been here two months that 
‘tas been long enough for us to learn 
what is in you. You understand a car 
perfectly, have done your work earnest- 
ly and honorably; you have not had to 
be told what you were to do, or even 
ask if there was anything to be done, 
but instead have gone ahead and not 
only did your work but other fellows’ 
as well.” 

a aa * 


MacMillan Weddall, Chicago  insur- 
ance newspaper man, and son of T. R. 
Weddall, of the “Insurance Post,” and 
the Western Union, is now in the gov- 
ernment aero service, after having been 
once refused. Weddall, who is an ex- 
perienced aviator, tried to enlist but 
was found to weigh only 142 pounds 
six pounds under the weight required 


for the aero service. He brought his 
weight up by eating four very large 
meals. 


R. N. M. M. Pearce, of Edye & Co., 
london, returned to New York a few 
days ago, after an exciting trip on the 
“Orduna,” which missed a submarine 
tcrpedo by a few feet. He will remain 
here for some time. 

oa oF oh 

E. G. Snow, president of the Home, 

with the tan of St. Augustine, Florida, 


on his cheeks, and fourteen pounds 
heavier than when he left New York 
some weeks ago, has returned home. 


George A. Clarke, State agent, who has 
been in St. Augustine with Mr. Snow, 
returned with him. While in the 
Ilorida resort Mr. Snow was visited by 
Kalford Kreth, State agent in Alabama 
and Mississippi, and Charles W. Phil 
lips, representing the Home in Georgia. 


W. E. Chapin, Southern manager of 
the Pennsylvania, also dropped in to 
pay his respects. With Mr. Snow were 
Mrs. Snow and their grandchildren. 


* ok * 
J. B. Levison, the new president of 


the Fireman’s Fund, can briefly sum 
marize his career as follows: 
1862—-born in Virginia City, Nevada, 


October 3; 1875—became a resident of 
San Francisco when he accompanied his 
parents to San Francisco; 1878—en 
tered the office of the New Zealand Fire 
Insurance Company; 1880—became ma 
rine manager of the old Hutchinson 
Mann Agency; 1886—became manager 
of the Anglo-Nevada Fire Insurance 
Company’s marine department; 1888 
promoted by marine secretary of the 
Anglo-Nevada Fire Insurance Company; 
1890—elected marine secretary of the 
Fireman’s Fund Insurance Company; 
1900—promoted to the second vice- 
presidency of the Fireman’s Fund 
Insurance Company; 1900—elected vice- 
president of the Fireman’s Fund Insur- 
ance Company; 1917—elected president 
of the Fireman's Fund Insurance Com- 
pany. 


April 6, 1917. 
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o 
° ° “1: the business or to the machinery. In- 
Decide Liability for deed, they would probably fall within 
6“ 9? the description of ‘machinery’ if that 
Loss on “Patterns” iru! sanisef tint ytuses | TNSURANCE—ALL LINES 
= — . da y _ vs. Exchange Fire Ins. Co., 61 N. Y., 
SUPREME COURT OPINION IN 26, 33). The case of Johnston v¥. 
BERTINE VS. NORTH RIVER Niagara Fire Ins. Co. (118 N. C., 643), 
cited for the defendant, proceeded upon 
Covered By Form, Although Not Spe- ‘ie use of the words ‘other articles,’ 
Pw ' " 2 not necessarily related to ‘appurten- & 
cifically rarer By Name— ances, and may thus be distinguished, 
Judge’s Decision but so far as it suggests a construction i mo | 6 nsu ra nce 
which might aid the defendant it is 
Justice Erlanger, of the New York opposed to the well reasoned authority 
Supreme Court, has delivered a verdict Of Furlong vs. North British Ins, Co. (136 
iia a aaa oa wrting l¢wa, 468), and to the rule applied in 
sa crs — he bea song + oe this State in the cases to which I have 7 ” 
vs. North River Insarance . referred. My conclusion is that the 
The plaintiff is the assignee of a plaintiff has established his cause of MORGAN G. BULKELEY, President 
claim upon an insurance policy issued action, and that the defendant’s motion 
by the defendant to the American Auto- °F the direction of a verdict should be 
vein 0 ‘ yhereby the latter was denied. Verdict directed for plaintiff 
press Company, whereby he atter WaS in the sum of $2,124.33, as of March 1, 
insured against a fire loss “on machines 1417, the day of trial.” 
and machinery of every description ee ee pik 
* * * and on all appurtenances, ap- ROCHESTER AGENTS Statement January 1, 1917 
paratus and supplies used in the busi- scisiteis eaciiiie: 
ness of the assured, all while contained ram eee = . Cash Capital ‘i . “ ° $1,000,000.00 
in any piace, point or building in the Advertising Copy of Their First Co- 
United States or Canada, including operative Advertisement in Local Assets * ° . ° 2,748,832.19 
while in transit.” : Daily Papers Lgraeeye P 
A loss occurred upon a quantity of Liabilities (Except Capital) e © 1,039,977.81 
“patterns” which, as appears, were The first co-operative advertisement 
models of castings to be formed for des —— prUscMment Surplus to Policyholders e ° 1,708,854.38 
the assembling of printing presses in of the Rochester local agents—an_ in- y 4 
the course of the usual business of the "ovation by the way follows: 
assured, the castings weing made in A message to property owners from 
moulds formed by the use of the “pat- the fire underwriters: ’ 
terns.” Despite the repeated warnings of 
The Court’s decision in part follows: agents to owners of stocks of merchan- AFFILIATED WITH 
“It is obvious that, as a matter of es to ype of - secnappagee mi in 
ordinary intention, these patterns fell this time of appreciations in values, we 
within the direct scope of the phrase find each day those who have neglected AETNA LIFE INSURANCE COMPANY 
‘all appurtenances, apparatus and sup- to act upon this advice. 
plies used in the business of the as- A sweeping fire, a bad insurance loss, THE ETNA ACCIDENT AND LIABILITY CO. 
sured,’ as employed in the typewritten an adjustment on the basis of presen.- 
part of the policy, which thus specified day values—would your policies in- 
the character of the risk assumed. It demnify you fully? Should you nox 
is contended by the defendant, however, place additional insurance to keep pace 
that property of this exact character with increases in values? ANALYZING HOME DOLLARS tion of policyholders .......... 1.84 
was expressly excluded from the risk Even after deducting for deprecia- P ach doll f — ing 4 PIE 2 
by the printed clause in the body of the tion, your dwelling, mercantile building oF Cam _ ee eee ao 0 100.00 
pelicy which provided ‘this company or factory can’t be duplicated at the old ($18,820,825.60) in 1916 the Home In- 


shall not be liable for loss to accounts, 
bills, currency, deeds, evidences of debt, 
money, notes or securities; nor, unless 
li. bility is specifically assumed thereon, 
for loss to awnings, bullion, casts, 
curiosities, drawings, dies, implements, 
jewels, manuscripts, medals, models, 
patterns, pictures, scientific apparatus, 
signs, store or office furniture or fix- 
tures, sculpture, tools, or property held 
ou storage or for repairs. 

“The question is, therefore, whether 


liability for a loss on ‘patterns’ was 
‘specifically assumed’ by the type- 
written clause first quoted within the 
meaning of the policy. In my Opinion 
it was. 

“The principle is quite well estab- 


lished that as between the printed form 
of an insurance policy, containing words 
of exemption from a _ risk, and the 
Written portions designed to express 
the actual risks assumed, the latter ex- 
pression controls, and whatever is em- 
braced within the real meaning of thé 
feneral words so written is a ‘special’ 
provision intended to satisfy the printed 
conditions (Harper vs. Albany Ins. Co., 
17 N. Y., 194; Harper vs. N. Y. City 
Ins. Co., 22 N. Y., 441; Hall vs. Ins. 
Co. of North Am., 58 N. Y., 292; Chad- 


sey vs. Guion, 97 N. Y., 333, 339; Krat- 
zenstein vs. Western Assurance Co., 
116 N. Y., 54). Here the defendant 


Company expressed its intention to as- 
sume a specified risk upon the ‘machin- 
ery of the assured and on ‘all appur- 
tenances, apparatus and supplies’ used 
in its business. This risk it did ‘specifi- 


cally assume,’ although in comprehen- 
“Ive words, and the ‘patterns’ were 
Within the risk so assumed, Nothing 
In the poliey required that the prop- 
erty covered should be ‘specifically 
erumerated’ to include patterns, and 


Within the rule of the authorities above 
cited I have no doubt that the plaintiff 
ly entitled to a recovery. These pat- 
terns were certainly ‘appurtenances’ to 


cost. Perhaps your protection needs 
strengthening, 
These members offer you complete 


coverage at the lowest consistent rate 
in companies which meet their obliga- 
tions promptly and honorably. (Look 
for your agent’s name): 

Amsden-Kalbfleisch Co., Egbert F. 
Ashley Co., James C. Clements, Curtin 
Bros., Howard C. Dana & Co., Percy B. 
Dutton, Edw. Englehardt Co., Firman, 
Webb & Webb, Inc., John D. Hotchkiss, 
James Johnston Agency, Kavanagh & 
Smith, Kendall, Vierhile & Cooley Co., 
Inc., Loewenguth, Dineen & Hock, Inc., 
James Malley & Son, John H. McAn- 
arney, McKay & Kondolf, Chas. F. Mil- 
ler, Buell P. Mills, Nye & Forbes, R. 8. 
Paviour & Son, A. J. Riebling & Son 
Co., Leo A. Schlitzer, Ezra M. Sparlin, 
Stahlbrodt Sisters, Geo. W. Steitz & 
Son, Stevenson, De Mallie & Case, Inc., 
L. S. Ward & Co., Wehn & Wedel, 
Lewis H. Whitbeck, M. E. Wollf Co. 

Fire Underwriters’ Association 
Rochester, N. Y. 


of 


NATIONAL LUMBER PURCHASED 





J. J. Boland & Co. Secure Control of 
Buffalo Company—New York Rep- 
resentation with Crum & Forster 


J. J. Boland & Co., Inc., of Scranton, 
completed arrangements on Saturday 
for the purchase of the National Lum- 
ber Insuranee Co., of Buffalo. The con- 
servative policy of the company will be 
continued as will also the arrange- 
ments with Crum & Forster in New 
York City. 

Fire insurance frauds have been un- 
covered by lawyers investigating the 
alleged mortgage and loan swindles of 
the late Nathan P. Bushnell, of Peek- 
skill, New York, who committed suicide. 


surance Company paid: 
Cents 
In loss claims 


Insurance and State departments, 


taxes, licenses and fees ....... 3.62 
For field supervision, State and 

er 4.88 
FOr COMMISSIONS 2.26. cccccvseser 20.01 
For printing, advertising and sup- 

SEED Ksdddedticncendsan vseeswuns 1.85 
POP QGMIMISITALION ....00sccc0000% 5.86 
Set aside for reserve required by 

BO w8ese ents stwineskscsandees 1.59 

98.16 


Underwriting profit carried to sur- 
plus held for additional protec- 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Reserve 
Capital 
Surplus 


Of each dollar of premium collected 
88.86 cents paid within the States col- 
lected for losses, taxes, licenses and 
fees, commissions and field supervision. 


DENZEL WITH GLENS FALLS 

Albert O. Denzel has been appointed 
Glens Falls Special Agent for Eastern 
Pennsylvania and Western New Jersey, 
taking the place of Mr. West, resigned, 





An office with an established Agency 

Plant in Eastern Pennsylvania could 

use two good Fire Insurance Companies. 
Address “PENNSYLVANIA” 


Care of The 
105 William Street, 


Eastern Underwriter 


New York, N. Y. 











CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Reserve 
Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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record 








was placed last week from a dock ware- 
house. 
was also placed. 


the fields of Lancaster County, Pa., has 
been difficult to place. 


hoards 


ance Agents is the 
Association of St. 
ing 


also 


pave the 








Yolks of Eggs 


A line of $60,000 on yolks of eggs 


A $200,000 policy on detonators 


against 
recommended that 

taken up through the State association 
BROKERS ACTIVITIES for similar action. It is proposed to 
State 
Springs in May. 


Ford Explosion Line A Canard 
The story in a Western insurance pa- 
per that the Ford Motor Co. is consid- 
ering a $20,000,000 explosion insurance 


RE-INSURE 


mercantile floaters and 
the matter be 


German-American 


meeting at Excelsior 


* * * 


As of April lst the 
bility of the 


IN SOME 


Takes Over 
Outstanding Liability of Peoples 
National Fire 


outstanding lia- 
Peoples National 
surance Company in the States of Min- 


STATES 
Some 


States. 


APPOINT H. W. BIRCHARD 


Fire In- 


: ‘ ‘ set nesota, Montana, North Dakota, South for the New Brunswick Fire and 
stot ee ee te Babate © 1 Wi in has | New Jersey Fire, with headquarters af 
s ‘aster Inderwriter has receive , akota, Kansas anc isconsin has been New Jersey Fire, : Y arters at 
Tobacco in Lancaster County, Pa. Eastern Underwriter yl res “i _ aiiilaiaile ten Wins Diiamiiediieciciad tn, CD 
tobacco in following letter from the Ford Motor re-insured in the German-American In- 


Windstorm insurance on 


Company: 


* + + 
: 1 same at this time.” 
Acts on Mercantile Floaters 
The first of the prominent loca? 


recommendation 

Insur- R. 
Depew, 
“The 
issue of 


the 
Association of 
Fire Underwriters’ 
Louis. At its meet- 
March 20, it went On 


to act on 
the National 
has 


Tuesday 


“We have not taken out any explosion 
insurance and are not considering the 


Depew’s Article 


Henry Depew, of 
an interesting 
Insurance 
“The 


surance Company of New York. 


This action is 
*_ * * 
application for 


Albm. S. See & 
article on 
Broker” in the March 


lfammany Times.” 


consequent 
change of membership from the Union 
to Bureau, to which latter organization, 
membership is to be 
made in the near future, in conformity 
with arrangements which have been con- 
summated, by which the Peoples Nation- ot 
al enters the recently organized Western 


upon the CHITTENDEN APPOINTMENT 


popularity in this State, has been 


New 
with 


York. 
the 


Western 
who was 


cut Fire in 
Chittenden, 


under Special Agent Carothers. 














THE 


New BRUNSWICK FIRE 


INSURANCE COMPANY 


NEW BRUNSWICK, N. J. 


GEO. A. VIEHMANN 


President 


Established 1826 


Capital $500,000 


NEW 


oZP 


GEO. A. 
President 


CHAS. D. ROSS 
Secretary 





VIEHMANN 


THE 


JERSEY FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


GRESHAM ENNIS 
Secretary 


Established 1910 


Capital $1,000,000 











Announce The Adoption of A New Plan For The Writing of Automobile Business 


Every automobile depreciates in market 
value immediately upon its transfer from 
the dealer to the purchaser. The rate of 
this decrease, according to the opinions 
of the best informed automobile dealers, 
is 33 1-3 per cent. of the original cost price 
for the first year, 25 per cent. of the origi- 
nal cost price for the second year and at 
least 15 per cent. of the original cost price 
for the third year. 

The automobile owner, therefore, who 
purchases the ordinary non-valued form 
of policy is insuring his car for the last 
half of the year which that policy covers 
for more than the car is worth and more 
than he will receive if he suffers a total 
loss, and he is paying for that extra in- 
surance. 


The automobile owner who insures his 
car under the ordinary valued form of 
policy, which provides for the payment 
of the full amount of the policy in case 
of total loss, at any time during the year, 
knowingly agrees to accept, during the 
last six months of the term of that policy, 
more, in total than he 
knows his car to be worth, and the rate 
which he pays must be large enough to 
take care of the losses, in excess of value 
which is paid under such _ policies. 

We olfer a special form policy which 
automatically adjusts the amount of in- 
surance on an automobile every month 
during the term of the policy and we 
regulate the rate accordingly. 


case of a loss, 


During the first month of ownership 
the policy calls for the payment, in case 


of total loss, of the full list price of the 


car. Each succeeding month, during the 
first year, the amount of insurance is 


automatically decreased 3 per cent. of the 
list price. The same policy, during the 
second year, decreases the amount of in- 
surance cach month 2 per cent. of the list 
price, and during the third year the same 
policy decreases the amount of insurance 
each month 1 per cent. of the list price, 
thereby keeping the owner protected dur- 
ing a period of three years to the extent of 
the full value of his car at all times. 

This policy climinates any controversy 
in case of loss. Its terms are fair and 
liberal, it avoids the many questions 
which arise in connection with both the 
valued and non-valued forms and the 
rates are much lower than either. 








Additional Information Mailed On Request 











department of the New. Brunswick and 
New Jersey Fire Insurance Companies. 

Under the management of H. H. In- 
galls, the Company will operate in the 
protected points of the Middle Western 


Harry W. Birchard has been appoint- 
ea special agent for New York State 


B. C. Chittenden, a field man of wide 
pointed special agent of the Connecti- 
North 


River for years, went with the Phoenix 
Hartford, some time ago, to travel 
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USE AND OCCUPANCY INSURANCE AS SEEN BY ADJUSTERS 


Viewpoints of Men Who Settle Losses In Many Parts of the United States-- Moral Hazard An Important 
Element— Need of Difficulties 


In Arriving at Correct Rates 








Adjusters in cities during the 
past fortnight have expressed views on 
use and occupancy. A consensus of their 
opinions has been furnished The Eastern 


Underwriter as follows: 


many 


As Seen in Pittsburgh 

One interesting and occupancy 
kiss here recently has had the question 
machinery involved, and 
that was the plant of Dwight EK. Ham- 
ln, a manufacturing “break- 
food” for live The machin- 
ery involved the same 
found in the grain elevator 
and it was claimed by the assured, and 
is still claimed, that this could not be 
replaced within less than nine months, 
but adjusters believe that the assured 
to sup- 


use 


o! replacing 


concern 
stock. 
was about 
ordinary 


fast 


as 


has applied only one source of 
ply, the adjusters 
definitely by making inquiry from other 
machinery that the machin- 
ery could be replaced complete within 
one hundred which little, if 
any, more than normal length of time. 

In the of electrical motors, 
generators, etc., adjusters here believe 
that at the present time, where it is a 
question of repairs, it will require 50 
per cent. more time than under normal 
conditions. Motors of from 15 to 100 
h. p. can be replaced about as prompt- 


and Have learned 
concerns, 
days, is 


matter 


ly as usual, but anything of a greater 
horsepower than that named, will re- 
quire about four months where ordi- 


narily they can be furnished in from one 


to two months. 
Buildings in which any considerable 
amount of steel is required will take 


anywhere from six to nine months to 
rebuild, where ordinarily it could be 
ccne within from four to five months. 

Another feature which is no doubf 
having consideration at the hands of 
underwriters is that all kinds of re- 
pairs and replacements will now cost 
wuch more than in the very recent 


past, owing to labor conditions and the 
very high price of all kinds of ma- 
terials. 
. ° . 
As Seen in Baltimore 

Adjusters here have felt that the use 
and occupancy insurance was becom- 
ing more hazardous, not so much in 
creased liability to fires, but in con- 


sequent loss due principally to the 
world condition, and, partly to moral 
Jazards which are encouraged by the 


issuance of the valued policy form. 

A few 
the 
were 


months ago the adjusters on 
Gambrill Manufacturing Co.’s fire 
severely criticised for paying a 
total loss under the use and occupancy 
policies. The assured was instructed 
by the adjusters to write to all the 
principal mill machinery manufacturers 
and their replies were submitted to 
the adjusters, and in every case in- 
cluded refusal to make time contracts, 
ald all indicated that the replacement 
©" this machinery would require at 
least four months longer than under 
ordinary circumstances. 

This condition is, of course, aggra- 
vated in the case of foreign machinery, 


and it is a very serious question 
Whether in the face of an impossibility 
ty replace with precisely the same 


make or substantially the same make 
of foreign machinery the assured could 


claim a total loss under his policy, 
Which 


of like kind and quality. 
One of the leading adjusters here 


agrees to replace with material 


says that he is satisfied that an under- 
writer should base his premium on the 
probabilities of a total loss, and that 
this form of insurance should pay a 
higher rate than it ever has done. 

The adoption the valued form 
raises another very serious question. 
So long as the loss has to be deter- 
mined by reference to experience of the 
preceding year it is useless for the 
owner to Over-insure his use and oc- 
cupancy, but when, without investiga- 
tion, his recovery is fixed at so many 
dollars per diem there is a_ possibility 
that the companies are offering a pre- 
nium on fraud. 

In a recent case claim for a total 
loss was made. A prominent adjuster 
here found, that the property was un- 
der a lease which expired some three 
months after the fire and that the lease 


of 


could not be renewed, and the assured 
had already commenced construction 
of a plant in another location. The 


buildings and machinery were paid for, 
and the use and occupancy finally com- 


promised on the time that it would 
really take to put it back but the as- 
sured was a gainer on the whole 
proposition to the extent of $75,000 or 
$80,000. While with a use and 0oc- 
cupancy policy for $75,000 the best 
information the adjuster could obtain 


was to the effect that they never had 
made $25,000 a year. 


Another question has arisen in re- 
gard to a certain class of manufactur- 
ing—cotton mills for instance. A fire 
in the picker house or in the carding 
reom would cause a total loss of pro- 
duction until replaced, but the com- 


pony should have the right to dictate a 
contract for yarns to supply the re- 
quirements of the weaving mill until 
the cards are replaced. 

In another case the manufacturer of 
a small plant in the city would fre- 
quently secure and fit up another loca- 
tion and proceed with his business in 
much less time than would be required 


to rebuild and replace, and the com- 
puny should have the benefit during 
the time of replacement of any output 


from the substituted plant. 

Neither of these offsets could be set 
up under the present policy, and adjust- 
ers here consider the whole use and 
occupancy business a very unsatis- 
factory condition, and hope that sooner 


cr later. the valued policy will be dis- 
continued, and changes made in the 
form which will protect the company 
from speculative claims. 
As Seen in Chicago 
Owing to the abnormal trade con- 


ditions use and occupancy losses would 
undoubtedly prove much heavier than 
urder normal conditions, but some 
adjusters here doubt if there is any 
substantial reason for the present 
pessimism on the subject. Replace- 
ment of property is, of course, specula- 
tive—especially as regards imported 
machinery and materials. 


The use and occupancy loss on the 
Suxon Motor plant at Detroit has been 
settled at 43 per cent., whereas the 
property damage will probably reach 
approximately double that per cent. 
Normally, the use and occupancy loss 
siould have been lighter, but due to 


abnormal labor conditions and inability 
te secure delivery of replacement ma- 
terial makes a difference of at least 10 
per cent. 

Adjusters here have not had any 
special difficulty in settling use and oc- 
cupancy claims although a number in 
the field have been overpaid, but, aver- 
aging it all up the percentage for use 


ard occupancy is lower than that for 


property damage. 


As Seen in Detroit 
the leading 
“as been interested in several losses 
where large values and large plants 
vere concerned and with one exception, 
i. e., the Pennsylvania Salt Company, 
the use and occupancy showed a very 
much smaller percentage of loss than 
the fire line, In the of the Penn- 
svylvania Salt Company ae difficulty 
alose through reconstruction of acid 
tanks, but even in this the use 
and occupancy insurance paid but a 
fraction over 5 per cent., whereas the 
actual fire loss was a trifle over 5 per 
cont., but owing to the policy form and 
the application of co-insurance the cost 
to the companies was a trifle under 4 
per cent. 


One of adjusters here 


case 


case 


The Briscoe Manufacturing Company, 


a subsidiary of the Maxwell Motor 
Car Company, collected a_ trifle over 
tf per cent. on their use and occupancy, 
and 8.6 ‘per cent. on their fire insur 
ance, 

The Saxon Motor Car Company has 
Sud its use and occupancy loss adjust 
ea at 43 per cent., and while the fire 
less has not yet been settled, it will 
run about Zo per cent. 

From the above examples it will 
be seen that the companies have cer 
tainly no reason to complain as re 
gaurds an excessive loss under use and 


occupancy, but this may be caused, it is 


true, by the fact that practically all 
mechinery involved in these variou 
fires has been American built and in 
addition very little of it Sas been 


specially designed machinery 


As Seen in Southern Michigan 


One of the adjusters in this section 
who has hau a wide experience in sev 
eral sections of the country finds that 
use and occupancy policies have paid a 
considerable less percentage of lo 
than that paid by the blanket or gen 
eral form of policies on the same risk, 
aud invariably the result of the adjust 
ment has been atisfactory to that 
class of insurance 

It is quite possible with present 
existing conditions on the continent 
that some delay may result in the re 
placement of German made machinery 


One adjuster here has experienced a 
single instance where under a sprinkle! 
Icakage loss, when two chocolate en 
rebers were damaged by water, and 
the assured contended that he could 
not replace the damaged parts for 
some time. The machines were manu 
factured in Springfield, Mass Inquiry 
among paper mill makers in Southern 


Michigan did not unearth any com 
plaint of extraordinary delay in getting 
machine orders promptly filled, their 
greatest complaint coming from the de 
incidental to inability to get the 
material to manufacture 


As Seen in Dallas, Tex. 


lays 
raw 


The only commodities in the general 


machinery line used in the Southwest 
that cannot be bought for reasonably 
prompt delivery are chilled rolls, boile1 
tubes, wrought and cast iron pipes in 
very large sizes, machine tools, motors 
and generators in large sizes, and 
ccmbustion engines in large sizes 
Leather belting is very high and 
shoulder stock very scarce, but the 


leather situation would hardly have an 
ay preciable effect on use and occupancy 
claims as there are several satis- 
factory substitutes for leather belting 
that are moving in considerable volume 
on account of the high price of leather, 


Large, heavy castings, such 
pans used in sugar houses 
subject to great delay, 
sured was reasonably disposed toward 
his insurers he could fill his require 
ments very quickly from a large amount 
c. idle sugar making machinery Tex 
tile machinery and special machines 
wceuld be subject to great delay, but 
there is practically no textile machin 
in the Southwest 

montis 


vacuum 
would be 
but if an 


as 


as- 


ery 
rive 


mill 


cotton seed oil 
been unusually 
occupancy insurers 
to purchase linting 
the manufac 
took uch quan 
linters at extremely 
were so desirous for 
millers fairly 
manufacturers of linting 
machinery, Which there are Only 
three In a talk with adjusters, how 
, the manulacturers state that they 
have gotten up with the rush and are 
accumulating machines in anticipation 
©! summer trade 

The large 
well supplied \ 
and can 


ago a 
would have 
use and 
inability 
ror two 
of explosive 
ot cotton 
prices and 
that cotton 
swamped the 


loss 
serious for 
because of 
machines 
turers 
titie 
high 


hore 


years 


oil 
ol 


ever 


are fairly 
and tubes 
requirements 
unusual delay 
plate for units 
1500 barrels’ 
builders are 
true of 
mac‘inery 
be any diffi 
mission, ma 
izes 
equipped with 
built ial order, 
manufacture adjusters 
reason underwriters 
askance at use and 
in the Southwest 


makers 
ith sheets 
take care of t! 
any one plant without 
Same is true tank 
from 500 barrels’ 
cupacity. Corli 
iti an 
team 
There 
eulty in 
chinery in 
Unless a 


boiler 
1e 


ot 
Lo 
engine 
easy position; 
pump and sawmill 
not appear to 
obtaining tran 
conventional 
plant ji 
to spec 


sume 18 


doe 


ma 
or oft 

here 
should 
occupancy 


chines 
lorelgn 
ee no whi 
look 


business 


As Seen in St. Louis 


Use and occupancy losses have been 
very troublesome in the inecipiency of 
najustment, a brokers selling this 
Class of insurance are apt to offer it to 
their customers a profit) insurance 
The completion of uch adjustments, 
after the contract has been explained 
to the assured, has mainly been satis- 
factory to both the insured and the 
insurer 

In the past two or three years there 
has been few use and occupancy losses 
te adjust in thi ection, but adjusters 
heve anticipated considerable trouble, 
owing to war conditions, in case suc 
losses do come to them 

One lo here that attracted some 
attention was in the printing and litho 
raphing plant of Wm. R. Compton & 
son, of St. Louis, where a German-made 


lithographing machine could not be 
duplicated in the United States, and 
'* looked as though the loss could be 
closed until this machine was replaced. 

Adjusters, however, obtained through 
correspondence ith Germany the ap- 
proximate time nece iry to replace 
this machine to arrive at the measure 
of compensation, and having agreed 
upon the use and occupancy loss in 
general the adjusters ascertained the 
average produced by this particular ma- 
chine, but in doing so took into con 
ideration uch probable substituted 
service that might be procured from 
outside parties 

Present war conditions would un- 
doubtedly create delays which were 
not originally contemplated with rela 


tion to use and occupancy indemnity 
rurther than this, in a large number of 
cases dependence upon foreign manu 
factured machinery would be avoided 


by development of American-made ma- 
chinery. 
The relation of use and occupancy 
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DISCUSSION OF USE AND OCCUPANCY 








rates of premium to face value of the 
policy is, of course, a factor that does 
not enter into the adjusting department 
cf the business, but adjusters here feel 
that there is some tendency to ex- 
cessive claims brought about by pres- 
ent conditions. 

Use and occupancy insurance in this 
section is comparatively new and has 
only become especially recommended 
and solicited by brokers during the past 
and, therefore, the 


two or three years, 

experience of the adjusters has been 
limited. Further than this the usual 
contract, while it might be understood 
by the heads of the larger agencies, 
the same is not true of the average 


broker placing the insurance. 

relation to claims 
has developed on more than one occa- 
:10n, where the assured has been able 
to procure other premises and machin- 
ery with little delay and inconvenience 
to his business, but claim has been 
made because of inability, especially in 
winter months, to yestore or recon- 
struct their own building. 


Another phase in 


It would appear quite likely that the 


ebnormal conditions now — prevailing 
would be considered in the acceptance 
new rate of premium for use and 
insurance, 


ol a 
occupancy 


As Seen in Buffalo 


Fortunately, there have been no use 
and occupancy losses here on_ risks 
using imported machines. There have 


been one or two small claims where the 


essured has referred to the difficulty 
and delay in getting materials and 
apparatus but they were fortunately 
sinall and the amount involved was in- 
consequential, and the time of s‘iut- 
cown was amicably agreed upon, but 
the danger of a serious loss is ever 


considered by 
acceptances or 
therewith. 


should be 
their 
consistent 


present and 
underwriters in 
in making rates 


As Seen in Boston 


In the case of the Appleton Com- 
pany, a large Factory Mutual risk, the 


loss was settled for a comparatively 
small amount in the card room, but 
the adjuster for the stock companies 


being able to 
three or four 
would take nine- 


found that in place of 
secure new ecards in 
weeks as usual that it 
teen weeks. 

It is that the 


understood Factory 


Mutuals are much worried over the 
situation, one man stating that lace 
fuctories, for instance, were equipped 
with very expensive machinery which 


was not being manufactured to-day be- 


cuuse of the war, and, also, a great 
many mills are equipped with English 
card clothing and machines, and he 
feels that in the event of a serious 


less in both of these the delay might 
result in a total loss, and there has 
even been talk of a conference between 
the stock and mutual companies to in- 
crease materially the rates on use and 
occupancy insurance. 


As Seen in New York 


No. 1. It is undoubtedly 
many kinds of machinery 
that replacements can- 
the present time with 
anything like the promptness’~ with 
which they could formerly have been 
secured, and where special machinery 
is imvolved, long delays may be ex- 
pected. The difficulty of securing 
equipment has affected to some extent 
every use and occupancy loss adjusted 
in the past year and a half. In one 
involving a large amount, the diffi- 
culty in securing replacement of certain 
pecial machinery cost the use and 
occupancy companies a farge sum of 
money 


Opinion 
true as to 
and equipment 
not be had at 


ease, 


Opinion No. 2. I am not at 
pessimistic in the matter, but 1 
from personal experience that it 


all 
know 


ceedingly difficult to get new machinery 


is ex- 


except by paying a premium. In fact, 
in one loss an adjuster of high repute 
personally arranged for the payment of 
$1,100 ‘bonus for prompt delivery of 
machinery, this payment being justified 
hy the fact that the companies were 
liable at the rate of $1,667 per day 
under their use and occupancy policies. 
It is almost impossible, without paying 
a large bonus, to secure delivery o! 
dvnamos from either the Westinghouse 
or General Electric companies. This 
can easily be verified. Foreign ma- 
chinery, of course, is almost impossible 
to procure, and use and occupancy in- 
surance on plants such as embroidery 
works is pretty poor business. 
Opinion No. 3. Foreign machinery is 
almost impossible to duplicate; ship- 
ments on machinery of special type are 
almost impossible to get in the United 


States. The war conditions have 
changed deliveries upon almost every 
class of merchandise to such an _ ex- 
tent that the loss ratio under use and 
occupancy policies previously written 
to the time we are now undergoing, 


should, in my judgment be very serious- 
ly considered and the rate increased. 

There is an interesting loss now upon 
a coal breaker that under normal con- 
ditions five months would be amp)‘ 
to restore. They are now claiming 
eight months. The loss is not yet 
scttled, and it is an open question as 
to what amount the companies will be 
obliged to allow. 

One statement made is that every use 
and occupancy risk that is now offered 
should be looked into very carefully, 
and the rate seriously considered be- 
fore acceptance. 

As Seen in Virginia 

The adjusters here regard the rates 
on use and occupancy as considerably 
below the hazard involved, feeling that 
this cover is worth at least the samé 
rate that applies to the contents of any 
building, and some classes of risks 
where the replacement of the operating 
machinery is practically impossible, 
unless such properties are practically 
fireproof and protected by sprinklers, 
could command no rate that would ap- 
pear reasonable to the assured but 
which would cover the liability which 
a” company would assume by issuing a 
use and occupancy policy On such 
properties. 

There is a question heretofore largely 
overlooked, and that is one of moral 
Nazard. This is a feature with which 
an adjuster has to deal in all use and 
occupancy losses, and it is one that a 
company should look into very care- 
fully after it has satisfied itself that 
the physical hazard of the risk is satis- 
factory and the rate is deemed 
adequate, The source of power, the 
way it is furnished to the running ma- 
chinery and the protection against fire 
aliecting the transmission of this power 
should receive the closest scrutiny. 

There are several forms of use and 
oecupancy covers that are used by 
different companies on different classes 
of risks, but one adjuster’s opinion here 
is that he does not feel that to be 
equitable to the assured and best con- 


serve the interests of the company that 
any form other than the regular twelve 
months of three hundred working days 
per diem should be used. 

Under this form an assured can re- 
ceive full reimbursement under his 
contract and must show a complete 
hook record for twelve months im- 
reediately preceding the fire, and this 
in a measure is in accordance with the 
JIzon Safe Clause, which is in use in 
the South. Quite a number of plants 
are having the Consequential Damage 
Clause inserted in their already broad 
form of schedule of blanket covers, and 


claims for such damages go hand in 
hand with use and occupancy insur- 
ance, 


One adjuster here says he would not 
approve any use and occupancy covers 
that were intended for a plant that was 
not thoroughly equipped with sprink- 
lered protection, and then only at the 
rate that prevailed thereon, and in 
cases where the machinery was of 
foreign make and it would be impossible 
to replace same, he would not interest 
bis company in such a_ proposition. 
Yhere are several such plants using 
foreign machinery in Virginia, and the 
only way that it is possible to arrive 
at a satisfactory settlement in case of 
use and occupancy loss thereon, would 
he based on the replacement of such 
machinery under normal conditions, 
apd, of course, this would be a question 
for considerable discussion, with every- 
thing in favor of the assured. 

To sum up, one of the leading adjust- 


ers here feels that the entire matter 
can be gauged by the moral hazard. 
Where the moral hazard is beyond 


criticism the adjustment of any use and 
occupancy loss can be made upon its 
merits. However, where the moral if 
of the class that we term “close trad- 
ers” it is strictly a question of con* 
tract and compromise, and it is always 
a problem as to which party gets the 
best of such compromises. 


As Seen in Atlanta 


There have been no use and occu- 
puncy losses of consequence in this 
section, and none where the question 


o; delay on account of necessary time 
for replacing foreign made machinery 
vas involved. 


APPOINT BRUNS 


President E. C. Roth of the National 
Association ot Insurance Agents has ap- 
pvuinted Frederick V. Bruns, of Syracuse, 
N. Y., aS chairman of the newly estab- 
lished committee on fire prevention. 
This committee will co-operate with the 
National Board of Fire Underwriters, 
the National Fire Protection Associa- 
tion, the Unaerwriters’ Laboratories and 
other agencies interested in reducing 
the fire waste. 


NORWOOD INSURANCE MAN DIES 


George Harris, a prominent insur- 
ance man of Norwood, New York, died 
at his home last month. Mr. Harris 
tcvk over the insurance business of L. 
i. Smith & Son over thirty years ago. 
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DISCUSSION OF USE AND OCCUPANCY INSURANCE PROBLEM 





Adjustment of Use 
and Occupancy Losses 


SETTLEMENT UNDER MANUFAC- 
TURING AND NON-MANUFAC- 
TURING FORMS 


Comment, Too, on Season Insurance 
—Finds U. and O. Loss Ratio 
Satisfactory 


(This article is a paper read to field 
men of a company by a distinguished 
general adjuster.) 

I have been requested to say a word 
en the subject of use and occupancy 
insurance and to give some illustra- 
tions of adjustments thereunder. There 
are so many different forms and kinds 
of risk, the forms are so varied in their 
terms, and the subject will have to be 
covered so briefly, that I will confine 
myself mainly to our own forms, which 
I think represent the true meaning of 
use and occupancy insurance, in the 
sense that they provide indemnity for 
actual loss sustained and do not pro- 
vide, as many do, that the company 
shall pay a stated amount regardless 
of the amount of loss. 


Forms Outlined 

We have, as you know, two forms 
one being adapted to non-manufactur- 
ing and the other to manufacturing 
risks. The forms are essentially the 
same, the former making reference to 
prevention or impairment of profit, and 
the latter to prevention or impairment 
olf product—both leading, however, in 
last analysis to determination of loss 
of net profits plus other items for 
which liability is assumed under the 
forms—the non-manufacturing form 
providing, in effect, that in the event 
of total prevention of operations, the 
company shall be liable for actual net 
profits, etc., not exceeding the amount 
mentioned in the form as the limit of 
liability per day; and in case of partial 
loss, the company shall, during the 
period of impairment, contribute in no 
greater proportion of anticipated profits 
had no fire occurred than the impair- 
ment bears to the daily average net 
profits for the twelve months next pre- 
ceding the date of fire. 

If the anticipated profits exceed the 

daily limit of liability named in the 
form, the company would contribute in 
no greater proportion of the daily limit 
than the impairment bears to the daily 
average net profits for the twelve 
months next preceding the fire, the 
company in no case to pay a greater 
amount than the actual loss sustained. 
The process would be the same under 
the manufacturing form, with the ex- 
ception that we would deal with pre- 
vention of production of goods. 
; The following will illustrate an ad- 
Justment under the non-manufacturing 
form, with total prevention of opera- 
tion, where, say, for example, the profit 
and loss account were found to be 
somewhat as follows: 


Profit and Loss Account 
: Debit Side of Account 
Sales (cash and credit) for 1915 $80,000 


Inventory Dee. ae 60,000 
MT, Knkesenhietontadomalee $149,005 
Credit Side of Account 
Inventory Dec. 31, 1914........ $50,000 
Mdse. purchased during 1915 60,900 
Expense for the year, including 
repairs, wages, supplies, light, 
og iON gn 8,090 
x , 
Bad debts charged to P. & L... 1,009 


$119,001 
Annual profit 


SOE veccensiisndianaemoel $140,000 


21,060 
. 


and predicate the loss on four months’ 
period from January 1, 1916, with 


eer $30,000 

Limit of liability per day. 100 

Net profits for the year 
Rp OR Tee 21,000 


which would make the loss of 

net profits $70 per day, or for 

the four months’ suspension... $7,000 
If assured owned the building, he 

would have taxes for the four 

months’ suspension, of say... 150 
There would probably be no ex- 

pense for heat and light during 

the four months’ suspension. . 
Say salaries and wages of em- 

ployes under contract for the 

four months were............ 1,150 
And royalties ................. 1,000 


$9,300 
If there were evidences at time 
of fire that the assured’s net 
profits were increasing and 
would run, say, 10 per cent. 
ahead of the year 1915, the 
loss of net profits would be $77 
per day—an increase for the 

four months’ suspension of... $70" 


making, with the foregoing items, 

Ri Re. We GE kc cicsdncsenen $10,000 
The company’s liability would 

then be the full limit of $100 

per day stated in the form, or.$10,000 


A Partial Loss 

The following will serve to illustrate 
a partial loss under the non-manufac 
turing form. We will use the same 
profit and loss account as in the fore- 
going example and say impairment 
were agreed upon at $35 per day for 
50 days; that assured’s net profits for 
the preceding twelve months to date 
of fire were found to be $70 per day 
and the agreed profits during period of 
impairment, had no fire occurred, were 
aiso $70 per day; that insurance car 
ried were $21,000, in which case the 
daily limit of liability would be stated 
in the form as 1/300 part, or $70. The 
basis of contribution would be that 
proportion of the agreed net profits 
during the period of suspension had no 
fire occurred as the impairment bears 
to the average daily net profits for the 
twelve months next preceding the date 
of fire; that is 35/70 of $70 or $35 per 
day. In case the daily limit of liability 
were less than the agreed daily net 
profits of $70, the company would pay 
35/70 of whatever the limit were stated 
to be; for example, say the insurance 
were $9,000, the limit stated in the 
form would be $30 per day and the 
company would pay, upon the forego- 
ing amount of impairment and profit, 
35/70 of $30 or $15, instead of, as above, 
35/70 of $70 or $35 per day—the as- 
sured losing the difference between his 


recovery and the full impairment of 
$35 per day on account of not carrying 
insurance equal to the daily average 
net profits of $70 a day for the twelve 
months next preceding the date of the 
fire. The form possesses the _ princi- 
ples of full co-insurance, and this ex 
ample illustrates the consequences of 
underinsurance. 

In view of the widely different sys 
tems of bookkeeping employed in 
manufacturing plants, no definite meth- 
od of computing net profits can be 
given to apply to all. The adjuster 
will, therefore, have to ascertain 
whether the books are in such shape 
as to disclose accurate information as 
to net profits and be very particular 
to see whether some systematic method 
had been employed for charging off to 
profit and loss uncollectible accounts 
and a reasonable depreciation on realty 

if assured owns it-—as well as depre- 
ciation on equipment and stock; in 
fact, that everything is charged off 
which would inflate profits beyond 
what the business had actually pro 
duced, Otherwise the company would 
be overpaying its liability. 

An Adjustment 

In general, an adjustment under the 
manufacturing form will be determined 
somewhat as follows: 

Say, profit and loss account, Dec. 31, 
1915, were as follows: 

Debit Side of Account 
ee ere $70,900 
Inventory Dec. 31, 1915: 


Finished stock at cost.......... 10,000 
Raw stock at cost.............. 5,000 
BOE. KAddvtenscsnenenersnen cee 
Credit Side of Account. 

Inventory Dec. 31, 1914: 
Stock, raw, finished or in pro 
a ae ee 
Purchases 1915 of raw stock and 
SD. Se aerscicivdesaneows 30,000 
Expenses, 1915: 
Light, heat, repairs, wages, gen- 
eral maintenance, etc. ....... 12,000 
a arr err ree ee 1,000 
Depreciation on building, equip 
mont and stock .....cccccees 1,000 
pe re 21,009 
WE Wxetadacnvdcatenssas ews $85,000 


and predicate the loss, as in the first 
illustration, on four months’ suspension 
from January 1, 1916, with 
errr ore $30,000 
Limit of liability per day. 100 
Net profits for year 1915.. 21,000 
which would make net profits 
$70 per day or for the four 
months’ suspension .......... $7,000 
If assured owned the building in 
which he was carrying on his 
business, he would have taxes 
for the four months’ suspension 
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ee MNS sien dediadeee ab banks 150 
There would probably be no ex- 
pense for heat and light during 
the four months’ suspension.. 
Say salaries and wages of em- 
ployes under contract for the 
four months were............ 1,150 
RE COURS | occaerstbeeeeaes 1,000 
$9,300 
It, as in the first illustration of a 
total loss under the non-manu 
facturing form, there were evi 
dences at time of fire of as 
sured’s net profits increasing 
and that they would run dur 
ing the period of suspension 
10 per cent. ahead of the year 
1915, the loss of net profits 
would be $77 per day—an in- 
crease for the four months’, 
or 100 days’ suspension, of... $700 


making with the foregoing items 

@ Getal BOG8 Gh. a ccavivsrds vice 
The company’s liability would 

then be the full limit of lia 

bility of $100 per day stated in 

et GG 35. Sa ceedaees as $10,000 

A Partial Loss 

The following will represent a par 
tial loss under the manufacturing form. 
We will use the same profit and loss 
account as in the last preceding ex 
ample and say that assured were 
a manufacturer of automobiles and that 
for the twelve months next preceding 
the date of fire he manufactured an 
average of 50 machines per day; that 
he would have averaged, had loss not 
occurred, the same number during the 
period of impairment, and that the im 
pairment were 25 machines per day 
The company's liability would be such 
proportion of the daily profits of $70 
as impairment bears to last year's 
production; that is, 25/50 of $70, or $35 
per day for whatever period of im 
pairment may be agreed upon between 
assured and adjuster, plus such other 
items of expense named in the form to 
which assured would be subject, in ad 
dition to loss of net profits, whic) 
should be small, if any, in event of a 
partial loss, but would have to be deter 
mined at the time of adjustment, as 
it could not be foreseen or estimated 
in advance of a loss, 

Items to Be Included 

It is frequently argued that rent, in 
terest on the capital invested in a 
business, or mortgage, bonded indebted 
ness, money borrowed to purchase 
material, etc., are proper items to in 
clude in use and occupancy insurance, 
and the argument is frequently met 
somewhat as follows Say, for ex 
ample, a man has $100,000, which, if 
not invested in some mercantile or 
manufacturing business, would earn 6 
per cent.—that being the full earn 
ing power of his investment—but he 
chooses instead to use his capital in 
business His income therefrom is 
likewise the full earning power of his 
investment If he has a mortgage on 
his plant, has a bonded indebtedness 
or has borrowed money at the bank or 
through other sources, he pays the in 
terest out of his profits. He suffers no 
loss of rent or interest as a result of 
a fire, as he maintains the same source 
from which he paid those items before 
the loss by continuing to receive his 
profits from use and occupancy insur 
ance. Therefore, to pay interest and 
rent, in addition to the earnings on his 
investment, would increase his income 
as a result of fire over what it had 
been before and be liable to create a 
moral hazard, which it is so desirable 
to avoid. That sounds very well, but 
I think it is very largely a matter of 
bookkeeping. 

Broad Coverage 


If a merchant or manufacturer 
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charges against the gross profits of 
his business rent, interest on capital 
invested, mortgage, notes or bonds, 
and, in addition, general maintenance, 
taxes, heating and lighting, legal lia- 
bility for salaries, wages, royalties, 
ete., he will have charged against gross 
earnings about everything possible, and 
to only reimburse him for his net 
profits and not include all the items he 
would have to pay out in the event of 
a fire woald, I fear, not indemnify him 
for his full loss. I am inclined to be- 
lieve, therefore, that the assured is 
entitled to insurance broad enough in 
its scope to indemnify him for rent, in- 
terest on mortgage, notes and bonded 
indebtedness, but think I would be in- 
clined to take the position that assured 
was not entitled to interest on the 
capital invested in his plant in addition 
to the earning power thereof; but if 
he had debited his gross earnings with 
interest on the capital I should say 
he would then be, in case of loss, en- 
titled to be credited back the amount. 
I wish to emphasize again the import- 
ance of a careful analysis of what as- 
sured has charged against his gross 
profits, as if allowance is made for any 
items not charged therein, in addition 
to net profits, it would have the effect 
of allowing for them twice. 

I may point out that our noOn-manu- 
facturing: form provides that in event 
of assured continuing business, in 
whole or in ‘part, at some other loca- 
tion during period of restoring the 
building involved in the loss, the net 
profits at the new location shall be 
deducted from the amount which un- 
der the terms of the policy would 
otherwise be recoverable by assured. 
The manufacturing form does _ not 
specifically contain that provision but 
does provide that the measure of lia- 
bility shall be for actual loss sustained 
and limited to net profits plus certain 
other items stated therein, and while 
I am unable to base my opinion on 
any legal decisions in point, I am in- 
clined to believe we would be entitled 
to claim the same credit of profits 
earned at another location for which 
the non-manufacturing form provides. 

Operation of a Valued Form 

I will give an illustration of operation 
of a valued form which provides, in 
effect, that if the property be destroyed 
by fire, the liability of the company 
shall be for a certain amount of the 
policy per day for each working day of 
prevention of operation; and in the 
event of impairment, for an amount in 
proportion as the product so prevented 
from being made bears to the full daily 
average product for the corresponding 
period next preceding the date of fire, 
the form making no reference to loss 
of net profits, simply providing that the 
company shall pay a certain amount 
of the policy per day, based on time of 
non-production or impairment, accord- 
ing to whether the plant is rendered 
inoperative or its output impaired. The 
question of assured’s loss of net profits 
would, therefore, not be touched upon 
and would be undetermined in an ad- 
justment. If assured had any desire 
to learn whether his recovery would 
indemnify him for loss of profits, he 
would have to ascertain it independent 
of the adjustment. 

The form provides more particularly, 
in the first paragraph, that the company 
shall pay from March 15th to December 
16th 1/237 part of the amount of the 
policy per day for each working day 
of entire prevention of production, and 
if within the period from December 15th 
to March 16th, for 1/1500 part of the 
amount of the policy per day. A loss 
might extend into both periods. In 
that event, the amount the company 
would pay would, of course, have to 
be computed on basis of time it ex- 
tended into each; for example, say the 
time required to restore the plant to 
operation was 6 months; that the time 
extended 3 months into each and by 
actual count of working days there 
were found to be 75 in each period, 
and the policy were for $15,000, the 
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company would pay in the 1/237 period 
75/237 of $15,000, or $4,746.85, and in 
the 1/1500 period 75/1500 of $15,000, 
or $750; or a total of $5,496.85. 

Partial Production 

The second paragraph provides that 
in event of partial production, the com- 
pany shall pay such proportion of 
1/237 and 1/1500 of amount of policy 
per day, according to specified periods, 
as the production so prevented from 
being manufactured shall bear to the 
full daily average production for the 
corresponding period next preceding 
the date of fire—meaning a period in 
the preceding year to date of fire equal 
to the time it would require to restore 
the plant to full operation. The pro- 
duction might run about the same from 
year to year in the respective periods, 
but suppose that were not the case 
say, for example, that on account of 
labor troubles or otherwise, the aver- 
age daily production in the preceding 
year to date of fire corresponding to 
the time it would require to restore 
the plant to full operation were $25 
per day and that the impairment of 
output were but $10 a day; the limit of 
the company’s liability would be (in 
the 1/237 period) 1/237 part of the 
amount of the policy of $15,000, or 
$63.29 per day. The company would, 
therefore, pay 10/25 of $63.29, or $25.3 
per day, actual impairment being, as 
stated, $10 per day. What the com- 
pany would pay in the 1/1500 period 
would be determined likewise; that is, 
the company’s full liability in that 
period would be 1/1500 part of the 
amount of the policy of $15,000, or $10 
a day. The production for the cor- 
responding period next preceding the 
date of fire is $25 per day. The com- 
pany would, therefore, pay 10/25 of 
$10, or $4 per day, the actual impair- 
ment being $10 a day. In the illustra- 
tion under the 1/237 period, you will 
observe the company overpays value of 
production $15.31 a day, and in the 
1/500 period underpays it $6 a day 
the payment in neither case having anv 
reference to assured’s actual loss of 
net profits. 

Take another example and say pro- 
duction were $100 per day in corre- 
sponding period next preceding the 
date of fire, with impairment $10 per 
day; the company would pay, if loss 
occurred in the 1/237 period, 10/100 of 
$63.29, or $6.33 per day; and in the 
1/1500 period, 10/100 of $10, or $1 a 
day, whereas actual impairment is $10 
a day, the company underpaying value 
of production in both periods. It ap- 
pears the larger the production in the 


‘preceding year, and the smaller the 


impairment, the less the company pays. 


No Bearing Upon Net Profits 


The \illustrations I have given in this 
case are perhaps somewhat extreme, 
but under the form assured might 
easily be over or underpaid value of 
production at time of fire. In any 
event what he received would, as I 
have stated, have no bearing upon their 
actual loss of net profits, unless by 
happenstance. 

There is a class of use and occupancy 
insurance known as “season insurance,” 
which might prove quite profitable to 
assured. Take, for example, a cotton 
seed oil mill where the milling season 
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is from September to March, where 
the form provides assured shall receive 
not exceeding a stated sum per day 
for each working day of prevention of 
operation, and the mill is destroyed 
and the warehouse, full of seed, remains 
intact. It is true that assured is pre 
vented from manufacturing oil during 
the period of reconstruction of the mill, 
but when he does resume operations he 
might market the oil to the same ad- 
vantage, and possibly even at a better 
market, in which event he would at 
least suffer no loss of profits and might 
make a greater profit as a result of 
the delay, but there would probably be 
in such a case some expense during 
the period of suspension for which the 
company would be liable. However, to 
endeavor to anticipate in a form such 
a situation as I have mentioned would 
probably make the insurance unsalable. 
Whenever the liability is removed from 
actual loss of net profits, there is no 
assurance that assured will not be un- 
der or overpaid his loss, but, generally 
speaking, I see no serious objection to 
writing valued use and occupancy 
policies, as I have not observed in our 
experience a case where we have been 
called upon to pay under a valued 
policy more than the loss of net profits, 
when determined, have been found to 
be. That is probably explained by wha. 
I deem to be a fact, in a large majority 
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of cases at least, that assured is more 
likely to underinsure than overinsure, 
or, in any event, keep his insurance 
commensurate with the value of the 
property or the use and occupancy of 
the premises, as the case may be, al- 
though, as I have pointed out, I do not 
believe that valued policies represent 
the true meaning and intent of use and 
occupancy insurance and would prob- 
ably not give assured the same even 
protection that policies based on loss 
of net profits would afford. However, 
valued use and occupancy policy forms 
have some merit. They at least simplify 
adjustment. At any rate, they appear 
quite fashionable and are no doubt here 
to stay. 
Usually Below the Fire Loss 

It may be of interest to mention that 
so far as the matter has come to my 
attention, use and occupancy losses, are 
usually far below the fire loss. I recall 
but one instance where that was not 
the case, being a small loss in a textile 
mill, where some special width carding 
machines were used which could not 
be obtained in the open market. From 
that fact, and from the further fact that 
the loss ratio on use and occupancy 
insurance has been quite satisfactory, 
it would appear well worth while to 
make a persistent effort to secure that 
class of insurance. 
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DISCUSSION OF USE AND 


OCCUPANCY INSURANCE 








The Need of Care 
in Examining U. & O. 


TENNESSEE COPPER CO. CASE 
ILLUSTRATED POINT 


Superficially Form Looked to Be a 
Good One, But It Wasn’t 
After Fire 


That companies must exercise great 
care in the writing of use and oc- 
cupancy has nowhere been better illus- 
trated than in the loss of the Tennessee 
Copper Co., Copper Hill, Tenn., where 
policies were written after the Company 
had obtained a large contract for 
ammunition from the Russian Govern- 
rent. The risk was placed by Corn- 
wall & Stevens. The fire occurred in 
tie early part of last year; and the 
form was as follows: 


The Form 

$90,000 on use and occupancy, in- 
cluding fixed charges on. their 
premises, located at or near Copper 
Hill, Tenn. 

It is agreed that if by reason of 
fre on the above’ mentioned 
premises the insured shall be pre- 
vented from producing finished 
goods then this company shall be 
liable in any amount not exceeding 
$3,000 per day for each working 
day from the date of said fire to 
date (whether same shall fall with- 
in the term of this policy or not) 
when production of such goods 
might with reasonable diligence be 
recommended. But, if the normal 
production be diminished, only then 
shall this company be liable for the 
amount representing such dimin- 
ished production, it being under- 
stood that under no circumstances 
shall this company be liable in the 
aggregate for more than the amount 
of this policy. 

Superficially the form had all of the 
eurmarks of a good form. However, 
ho provision was included that in order 
to secure a total per diem payment it 
Was necessary to have entire interrup- 
tion of the business. 

Maximum Payment on Maximum Pre- 
vention of Production 

Under any use and occupancy form 
that is written on a valued basis with 
per diem payment, the maximum per 


d‘em payment should be based upon 
the entire prevention of production. 
Otherwise, if any one unit of the plant 
is destroyed the proportion of loss 
might equal the per diem payment, 
necessitating the payment of a _ total 
loss under the policy when only a par- 
tial loss was sustained by the assured. 
Underwriters Knew Nothing of T. N. 
T. Building 

Also, the form was drawn without 
any limitations of the buildings to be 
i.cluded, or any statement as to 0Oc- 
cupancy. After the fire a claim under 
this form was made for a_ building 
over a mile away from the main plant 
and in which T. N. T. was manufac- 
tured. The underwriters knew nothing 
about this T. N. T. building at the 
time the use and occupancy risk was 
placed, and commenced actions in the 
New York Supreme Court to have the 
policies reformed so as to exclude the 
T. N. T. plant, thus reaching the equity 
instead of the jury side of the court. 
The copper company then began an 
action in Tennessee on the policies. 

The case was finally compromised. 
tichards and Affeld were the counsel 
for the companies; Vogel and Vogel and 
Leo Levy for the assured. 

Legal Side 

In discussing the legal end of the 
Tennessee Copper Co. case George Rich- 
ards, distinguished insurance lawyer, 
said to The Eastern Underwriter this 
week: 


The Tennessee Copper Co. has for a long 
time had a large plant, consisting of one hun 
dred or two hundred buildings, for the manu- 
facture of sulphuric acid and_ copper. The 
buildings were so scattered and the risk was 
so comparatively light that at the procurement 
of the last batch of insurance the rate was 
fixed at only 65 cents. 

Shortly before the insurance in question was 
taken out the Tennessee Copper Co. began the 
construction of a cluster of buildings a mile 
or two away from the main plant for the manu- 
facture of T. N. T., a very highly explosive 
material used in the manufacture of bombs. 
After this cluster of buildings was in course of 
construction the Tennessee Copper Co., through 
its regular New York brokers, took out $900,000 
of Use and Occupancy insurance “on its prem 

es at or near Copper Hill.” 

Ihe brokers on the one hand and the in 
surance companies on the other, all understood 
that this general description covered the old 
plant, occupied for the manufacture of sulphuric 
acid and copper, and nothing else The blue 
prints, photographs and other papers, which 
were used by the brokers in placing the risk, 


showed nothing but the old plant. 

The brokers when they proposed this low 
rate of 65 cents intended to cover nothing but 
the old plant, for the copper company never 


advised the brokers that it was building this 
T. N. T. plant, which was several times as 
hazardous and commanded a rate of something 
like $3 instead of 65 cents. 

The insurance brokers frankly stated to the 





United States Branch 


INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


92 William Street, New York 


RICHARD D. HARVEY 


United States Manager 


U. & O. as Seen by 


Lumber Insurers 


ELEMENT OF TIME NOT COST OF 
REPLACEMENT 


Views of R. H. McKelvey—Extra Delay 
in Delivery Should Be 
Considered 


R. H. McKelvey, of the Lumber In- 
surers’ General Agency, asked by The 
Eastern Underwriter for an expression 
of his views relative to use and oc 
cupancy, particularly as it affects wood- 
working plants, said this week: 

“The past year has witnessed the 
development of a greater demand 
among manufacturing plants for use 
and occupancy insurance than has pre- 
vailed heretofore. This demand is com 
monly attributed to the difficulty of 
procuring delivery of machinery, and 
greater probable delays in re-equipping 
than would be experienced in normal 
times. Freight embargoes, the impos- 
sibility of replacing foreign-made ma 
chinery and delays in production of 
American-made machinery, due to the 
scarcity of steel, and the employment 
of steel plants for the production of 
war materials in preference to the turn- 
ing out of normal products, and short 
age of labor, are all factors that make 
for delay. 

Not Making War Materials 

“The writer has had occasion to in- 
vestigate by personal inquiry through 
the South and West the situation with 
regard to use and occupancy insur 
ance on woodworking plants. While to 








companies that they knew nothing about the 
existence of the T. N. T. plant, and, conse 
quently had no intention whatsoever of cover- 
ing it when they closed the contracts with the 


companies The companies instituted actions 
in New York City for reformation, i. e. to 
correct the general description in the policic 
“premises at or near Copper Hill,” so as to 


indicate definitely the intention of both par 
ties at the time the contracts were closed, to 
wit: the agents of the insurance companies and 
the brokers as representing the copper com 
pany, they being the parties who had actually 
made the contract, and arranged the rate of 
premium The Tennessee Copper Co. claimed 
that it intended to cover the whole plant—the 
old one and the T. N. T. plant, and that its 
intention should prevail. 

Very shortly after these actions had been in 
stituted by the insurance companies the Ten 
nessee Copper Co. proposed terms of compro 
mise, and after some odd continued negotia 
tions, the cases were settled 


a moderate degree the foregoing factors 
i’ the situation apply to the wood 
working industry, it appears that few, 
if any, of the manufacturers of wood- 
working machinery Save gone into the 
manufacture of war materials, and 
woodworking machinery is being offer 
ed to the trade on promise of ready 
delivery, though at somewhat increased 
prices. All woodworking machinery is 
American-made. 

“It is the element of time and not 
the cost of replacement, that is the 


chief factor in use and occupancy insur 


ance. The writer's conclusion is tat 
there is no situation in the woodwork 
ing industry which would make for de. 
lay in deliveries other than probable 
delays in transportation This might 
cause a possible extra thirty days’ time 
to be consumed in the replacement of 
voodworking machinery 


Prosperity 
“From an underwriter’s standpoint 
this possible extra delay in delivery 
siould be taken into consideration as 
moderately affecting the desirability of 
the use and occupancy cover, but gen 
eral conditions in the woodworking 
business are so prosperous now that 
improved care and order and the exer 
cise of precautions by the owners for 
the preservation of a plant that is pro 
ducing an unusual profit, would more 
than offset the undesirable features of 
the situation It is this unusual con 
dition of activity and profit, such as 
Yas not been known in many years in 
the sawmill and woodworking business, 
that is inducing the owner of such 
properties to more generally protect 
treir profits with use and occupa’ 
insurance,” 


ANYBODY WANT A MEDAL? 

In a savage attack upon the fire in 
urance companies because of Atlantic 
("ty rates, the “Evening Union” of that 
city offers a gold medal to “the in 
cividual member of the local, State or 
National Board of Fire Underwriters, 
who can prove that the rate now in 
existence is justified.” Here's a chance 
for Atlee Brown to cover his coat with 
glory 


RIDDLE COMPANY TO MOVE 

The Atlantic Fire tnsurance Com 
pany, of Atlantic City, will move into 
a new building soon at the corner of 
Atlantic and Tennessee avenues \ 
new marble front has been built The 
president of the Company, William 
Riddle, is mayor of the city 
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The latest addition to Reliable Fire Insurance organizations began Writing 
Business on January 1, 1917 
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Firemen’s Insurance Co., Newark, N. J. 


January 1, 1917 
Ce GD vice ke besos 


SURPLUS TO POLICYHOLDERS. .$3,703,008.62 


DANIEL H. DUNHAM, President 
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DISCUSSION OF PROBLEMS 


OF USE AND OCCUPANCY 








Insurance Against Loss 
of Profits Through Fire 


READ 
OF 


IN A PAPER 
INSTITUTE 
WALES 


ERNEST W. BELL, 
BEFORE INSURANCE 
NEW SOUTH 


BY 


even ordi- 
wages 


standing 


I have had a case where 
manufacturing 
included in 
which 
the 


such 


nary employes’ 


were list of 
altogether wrong. 
profit and 
directors’ 
and 


charges, was 


general loss 
interest, 
and taxes, 
payable 


Items of 
charges, as 
fees, rates 
the part 
can be fairly classed 


and auditors 


salaries, are for most 


alter a fire, and 

ciarges., 
Partners’ Drawings.—These, at times, 

have been included in standing charges, 


but the same principle applies here as 
in the case with wages to skilled em- 
p'oyes. Partners’ drawings cannot 


be a standing charge under a 
profits policy. If either of the partners 
received a salary for his services this 
would be a profit and loss item, but the 
word “drawings’ means an “amount 
drawn on account of his share in the 
yearly profits,” and that is already in- 
sured under the heading “Net Profits.” 

This is automatic in two ways: 

1. If the net profit, plus standing 
charges, is greater than the insurance, 
the percentage is calculated Only upon 
the sum; therefore: 

Insurance, £5,000; total profits, £7,500; 
turnover, £50,000. The percentage is 
colculated upon the insurance’ over 
turnover, and equals 1-10th. The in- 
sured loses the difference (£2,500) be- 
teen the insurance and the total 
profits, or, on the same turnover, 1-20th. 
2. When the interruption to the busi- 


ness is longer than the period insured. 


possibly 


lesser 


Kiffect of a fire under “Output and 
Turnover,” 

The damage and subsequent’ loss 
attached to a profits policy cannot be 


measured by that of a fire policy, al- 
though the rating is the same. Pre- 
suming: 

“Moral Hazard” means Origin or 
cause. 

“Structural Hazard” means the dam- 
age likely to be caused (once the fire 
starts) to the building and contents 


Turnover...A warehouse being burn- 
ec. out, the loss under the fire policy is 
practically a total one, but in all prob- 


ability the profits policy will only pay 
fo: three or four months’ interruption, 
as new premises and stock are obtain- 
able. 


destroys the main 
the fire policy pays 
the machine or ma- 
perhaps only the cost 
Under the profits 


Output.-A fire 
power of a factory; 
enly the value of 
chines destroyed, 
Oo, repairing same. 


policy the loss would be heavy, as the 
mainspring of the factory being burnt, 
a total stoppage of business must 0Oc- 


cur till the arrival of fresh power from 
abroad. My experience shows me that 
the percentage of loss is higher under 
“Output” than under “Turnover;” also 
that, although a total loss is not only 
possible, but probable under the fire 
policy, under the profits policy it is 
possible, but not probable. 

The clause of the policy reads: 

“Such sum as the insured shall nec- 


evssarily pay for increase in cost of 
working to continue the business dur- 
ing the period of indemnity in conse- 
quence of such interruption or inter- 
ference 


“Provided that if 
sured shall be 


the sum hereby in- 
less than the amount of 
the profits for the whole of the last 
financial year preceding the fire, then 
the amount payable for such increase 
in cost of working shall be proportion 
ately reduced.” 
You will notice that 


the accountant 


has to use discretion in interpreting 
this clause, but he should keep in view 
the fact that whatever he certifies to as 
increased cost of working must be ex- 
ponditure necessary to continue the 
busine:s. Further than that, I consider 
that it is not only to continue the busi- 
ness, but also to make or increase turn- 
over. It is clear that underwriters 
mean that if the insured can, by spend- 
ing £100, taking temporary premises, 
installing machinery, advertising ,etc., 
increase the turnover, these would be 
lezitimate charges against increased 
cost of working; because the cOmpany 
receives the benefit in not paying the 
percentage on so much shortage. How- 


ever, items have crept into assessments 
which should not have been included, 
but if the assessor takes the principle 
that every penny charged to increased 
est Nas increased the turnover, then 
he cannot go wrong in his certificate 

The proviso is practically attaching 


average condition to this part of the 
contract, and which proviso was not 
embodied in-the earlier policies. The 


average is based upon the assured pay- 
ing his proportion of the extra cost if 
the sum insured is less than the profit 
for the whole of the last financial year 
pieceding the fire. It does not stipulate 
that increased cost will only be recover- 


able to normal turnover, and shall be 
proportionately reduced if the turnover 
for any month after the fire during the 


period of indemnity exceeds that of 
the corresponding month for the twelve 
months immediately preceding the fire. 
Appointment of Accountant Whose Cer- 
tificate Shall Be Final 
that 
method is 
able to the companies. 
The most equitable way would be for 


have oc 
unfavor- 


Experience of losses 
curred shows. this 


the insured and the company eac' to 
appoint their accountant, and any 
difference between the accounts to be 


referred to arbitration. 

Although the accountant has to certify 
only as to figures, immediate attention 
on his part will minimize the period 
of interruptior. The insured, after a 
fire, is not the level-headed man ‘Ye was 
when the business was running smooth- 


ly. <A few will start with renewed 
energy, but others become dilatory and 
waste much time. 


The accountant should at once visit 
the scene of the fire, size up the situa- 
tion and possibilities of an early start, 
ard assist the insured to find suitable 
premises, install power, or purchase 
raw material; then probably turnover 
will became normal a month earlier 
than if insured did not receive the 
benefit of the accountant’s advice and 
« fillip to his energy. The accountant 
siould also watch that all expenses in- 
curred under heading “Increased cost 
of working” is money paid to assist in 


the increase of turnover; and if he finds 
insured is charging items not neces- 
sury to bring the turnover to normal or 


maintain it at normal, 
should be stopped. I found the best 
plan was to request the assured to 
obtain permission before expending any 
moneys under this heading, excepting, 
of course, small amounts. By this 


the expenditure 


peeans the accountant has a continuous 
report. 
Exceptions 

With the exception of two, 
tions are easy to interpret. 

The exceptions are: 

(1) In adjusting a loss, due allow- 
ance shall be made in the turnover for 
all extraordinary and other cfrcum- 
vsiances of the business. 

This is a very elastic condition, and 
rather hard to understand. It would 
he a matter of opinion as to whether a 
circumstance was extraordinary’ or 
oidinary, and the following words “and 
other’ mean any circumstances other 
than the extraordinary. 


the condi- 


Suggest for debate the following re- 
v-sion: 

In adjusting a loss, due allowance 
snall be made for any extraordinary 
circumstances or varying conditions of 
the business increasing or decreasing 
turnover not consequent upon the fire. 


(2) All differences arising out of this 
policy shall be referred to the decision 
cf an arbitrator, to be appointed by the 
parties in difference; or, if they cannot 
agree upon a single arbitrator, to the 
decision of two arbitrators, one to be 
appointed, in writing, by each of the 
parties or, in case of disagreement be- 
tween the arbitrators to the decision of 
an umpire, to be appointed, in writing, 
by the arbitrators before entering on 
the reference; and unless and until the 
condition as to furnishing and verifying 
the claim has been complied with, and 
an award has been made, the company 
shall not be liable for any loss, and such 
award shall be a condition precedent to 
ary liability of the company, or any 
right of action against the company in 
respect of such claim. 


The accountant nominated, and fre- 
quently endorsed upon the policy, is 
egreed to by the company and the as- 
sured, and, being so, no difference can 
arise as to the amount payable; his 
certificate given on behalf of both con- 
trecting parties is final. The only 


reference that could be arbitrated upon 


would be: “If the assured had or had 
not fulfilled his part of the conditions 
o! the contract.” 


Proposals 

In accepting a proposal the follow- 
ing information will assist in deciding 
acceptance and as to holdings: 

Number of years the business has 
heen in existence. 

Integrity and financial position of the 
firm. 

Has the turnover or output increased 
or decreased during the past financial 
year? 

In the 
power, or 
Iccally? 

If any member of 
terest in another business of a 
description. 

Is there a 


is the stock, 
procurable 


fire, 
material 


event of a 
raw 
the firm has an in- 
similar 


cable code used? 


WITH PENN. FEDERATION 
Albert N. Wold, an attorney who has 
had four years’ experience in legislative 
work, is with the Pennsylvania Insur- 
ance Federation as executive secretary. 
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Robb Answers Six 
U. & O. Inquiries 


SAYS COMPANIES SHOULD ISSUE 
NON-VALUED POLICIES 


Definition of “Profits” Given by Man- 
ager of New York Fire Insurance 
asennad 


Willis O. Robb, manager of the New, 
York Fire Insurance Exchange, was’ 
asked by The Eastern Underwriter this 
week if he would answer six questions 
that have been much discussed by un- 
derwriters interested in use and oc- 
cupancy. Mr. Robb- graciously  con- 
sented to answer these questions as 
he saw them. Queries and answers 
follow: 

Q. Should use and occupancy policies 


be issued under valued or non-valued 
forms? 
A. Non-valued. All valued policies are 


vicious in theory and generally in prac- 
tice. The reason for using any valued 
policy form is to simplify the adjustment. 
There is and would be no other reason. 
The reason against using it is that the 
flexible provision of the Standard Policy 
is in the long run vastly more equitable 
for both parties than any form of valucd 
contract would be, and that ought to off- 
set any greater difficulty or embarrass- 
ment in adjustment. 

Q. Should use and occupancy policies 


provide the basis for adjustment of 
losses, either total or partial? 

A. They should cover both total and 
partial interruption. 

Q. If so, should it be by reference 
to. a stated past period and of what 
length? 


A. By reference, yes, but the length of 
the period should be varied with condi- 
tions of the risk insured; and I doubt 
whether a record of past period should be 
absolutely conclusive although it should 
be made a general basis of adjustment 


Q. If the basis of adjustment were 
to be a “diminishing of normal pro- 
diction by reason of fire” is it likely 


that there would be great difficulty in 
arriving at amount of a loss? 


A. There would in some cases be con- 
siderable difficulty. 
Q. What is the definition of ‘net 


profits”? 

A. Ordinarily, net profits is a term used 
exclusive of standing or fixed charges. In 
general, both standing and fixed charges 
should be subject to Use and Occupancy, 
but it is competent to insure net profits 
by themselves and, in that case, the word 
is used in its ordinary sense as known to 
adjusters in settling ordinary property 
losses. The English practice is to group 
under standing charges such items as in- 
terest on debentures, rent, taxes, salaries 
to permanent staff, directors’ fees, audi- 
tors’ fees and insurance premiums. 

Q. What are the chief dangers tat 
lie in use and occupancy insurance as 
at present written? 

A. Imperfect knowledge of and safe- 
guards against moral hazard. 


FIRST RE-INSURANCE ELECTION 

At the annual meeting of the First 
ke-insurance Company of Hartford, the 
fellowing officers and directors were 
eiected: president, Carl Schreiner; 
vice-president and _ secretary, H. 
Stryker; assistant secretary, Albert F. 
Sadler; directors, Louis F. Butler, 
Walter T. Rosen, Charles E. Gross, Dr. 
Joseph Schneider, Wilhelm von Finck, 
Carl Schreiner, Gilbert F. Heublein, H. 
Hi. Stryker, Meigs H. Whaples. 
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Light on British 
Municipal Risks 


PROMINENT UNDERWRITERS TES- 
TIFY IN COURT PROCEEDINGS 


Roger Owen on Sound Insurance— 
Forty Small Companies Retire 
in Few Years 


Underwriters in this country who are 
following British insurance affairs close- 
ly have been much interested in the 
action of the Municipal Mutual (whicY 
iisures British municipal properties at 
cut rates) and the Pontefract Corpora- 
tion (a municipality which wanted to 
break its contract with the Municipal 
Mutual). Some of the leading under- 
writers of Great Britain, including Roger 
Owen, of the Commercial Union, were 
on the witness stand testifying about 
municipal property rates, solvency of 
certain re-insurance companies, etc. The 
cause was fought wit) a great deal of 
asperity on the part of -distinguished 
counsel, and finally resulted in a victory 
for the Municipal Mutual, the court de- 
ciding it could recover for certain un- 
paid premiums. 


The Issue 

Briefly, the Pontefract Corporation, 
aiter insuring with the Municipal Mu- 
tual for a number of years, wished to 
huve its property covered by a stronger 
institution, and placed the business else- 
where. The Municipal Mutual claimed, 
yowever, that under agreement the bus!- 
ness could not be removed until the 
latest addition to the properties insured 
had been covered for five years, and 
then only after the expiration of five 
years’ notice. In Other words, the 
original policy issued to the Pontefract 
Corporation was dated 1994, but in later 
years fresh insurances were affected, 
and it was contended that, as a whole, 
the Corporation was legally bound until 
1924. The clause was described as un- 
fair, unreasonable and unintelligible to 
people who were not experts. 


Testimony of Actuary 
An actuary testified that he had in- 
vestigated the accounts of the Municipal 
Mutual and he believed that the com- 
pany had at risk some £14,000,000. 

The average amount insured by each 
policyholder would be about £47,000, and 
£51,000 would be the total risk retained. 
In the event of two or three serious fires 
the company’s funds would be absolute- 
lv insufficient to meet the liability, and, 
therefore, the basis of the company was 
necessarily dependent on the re-insur- 
ing companies. He had no hesitation 
in saying that a municipal authority 
with knowledge of the facts would be 
acting contrary to his duty if he al- 
lowed insurance to rest solely on such a 
policy as that of the Municipal Mutual. 


Facts About Municipal Insurance 

The proceedings developed some 
interesting facts about public utilities 
end other public properties in Great 
Britain, from an underwriting stand- 
peint. One statement of the situation 
fellows: 


Municipal risks are more hazardous in char- 
acter than formerly. To-day the average mu 
Meipal corporation owns electricity and gas 
works, markets, shop buildings, electric cars 
and schools of technology. All manner of 
trades are carried on. Only a few days ago 
the Theatre Royal, York, the property of the 
York Corporation, was burned down, the dam 
age costing thousands of pounds. The old orde1 
'S gone, and municipal risks, whether for good 
pee evil, are becoming somewhat similar to those 
Oo. 4 great industrial undertaking. 

. We contend that it would have been safer 
tor the religious bodies we have named to 
commence mutual scheme without capital. 
than it is for municipalities. The value of 
the average church building and contents is 
probably about £6,000, but municipal risks ar 
far heavier and far more hazardous. We know 
‘or example that the Municipal Mutual was 
Pr aeeshbaey to secure the insurance of the Man- 
+ reed electrical tramear sheds, where cars to 
Th, value of £120,000 to £150,000 are housed. 
ing gpociation applied for the insurance on 
£150 hool of Technology, amounting to about 
be in which building all kinds of me- 

Processes are carried on. We believe 
we are correct in saying that the Municipal 


Mutual does cover the Salford Corporation elec 
tric car shed for £100,000 and the Bradford 
conditioning house for £120,000. 

It must be remembered that the Municipal 
Mutual policy contains the average clause, or 
at any rate it did when the institution ap 
proached the Manchester Corporation with a 
view of writing its business, and when the 
Clithero Town Council removed its insurances 
to a regular company one of the reasons given 
for changing was that the “average clause was 
applicable to all insurances.”’ This clause had 
an important bearing on the rate. As an ex 
ample, let us take the case of the Manchester 
Town Hall. The insurances on the* building 
and contents, we believe, are something like 
£80,000, but the value of the hall and contents 
cannot be less than ten times that amount for 
it is believed that any fire which started could 
be extinguished before £80,000 damage had been 
done, and on this expert advice the Corpora 
tion has acted. In the absence of the average 
clause the first £80,000 of damage, in any part 
of the building, falls upon the fire insurance 
offices, but if the average clause had been in 
serted in the policy, the full value of the build 
ing must have been recovered. Assuming the 
all-around rate to be 13.8d. per cent., the actual 
rate paid by Manchester for the insurance of 
the Town Hall is 2d. per cent. on total values 
estimated at £800,000, and, we believe we are 
correct in saying, that is much below any quo 
tation put forward by the Municipal Mutual. 
Anyhow, we have an idea that its re-insuring 
companies expect the minimum rate to be 3d 
per cent. 

Roger Owen on the Stand 

Roger Owen, manager of the Commer- 
cial Union, said he had no desire to 
nake any attack upon tie Municipal 
Mutual, but he thought a corporation 
ought to insure in the strongest com- 
puny it could get and not take any 
chance or speculate at all with its in- 
surance. In an ordinary company a loss 
following a big fire is only a matter of 
routine business. A small company 
might have a casualty which would 
swamp it, but in the case of a big 
company he could not conceive of a 
calamity which would have this result. 

Is it a fact that a great number of small 
companies recently established have had to 


cease business? es, a considerable number 
You have a list of companies that have gone 
into liquidation, and it 1s a long list? That 


is so; about 40 in a very few years, and these 
companies all started with subscribed capital 
(Can you mention one?—The National General, 
established in 1907. The premium income of 
the Company in 1910 was £300,000 It was 
wound up in 1914. The whole of the capital 
was lost, and the creditors only got 10s. in 
the pound. It started with a capital of £200,000 
Is the danger of a single heavy loss a con 
tingency that must be always provided for 
Certainly, it might occur any day, and will 
occur sooner or later. The big offices can easily 


stand such a loss. Some have paid approxi 
mately £1,000,000 in a conflagration without be 
ing hurt Have you ascertained the amount 
of individual insurances with the Municipal 


Mutual?—I have some information. The Brad 
ford Corporation insurances, £1,700,000; Sunder- 
land, £1,000,000, and I have no doubt there are 
considerable risks among them, up to 100,000 
and I think it is unsafe to insure with a small 
company like the Municipal Mutual such large 
risks. 

What about the re-insurances?-—=My first crit 
icism is that the insured have no claim at all 
upon the re-insurances, and in the next place 
any company ought to have strong enough funds 
of its own to cover its liabilities to its in 
sured. All strong companies have, apart from 
their re-insurances. Of course, the re-insuring 
companies in this case are necessarily restrict 
ed to the weaker companies. For instance, three 
of the present re-insurers must give notice to 
cancel their contracts very soon because they 
have been absorbed by tariff companies, and it 
is impossible to say how these contracts will 
he replac ed. 

What do you say to the clause to the policy 


which automatically extends the whole of the 
insurances for five years from the date of an 
entry on this policy | think it is a most un 


fair and most unreasonable condition, and I 
doubt very much whether any ordinary insured 
would grasp the meaning of it. T would not, 
as an expert, advise any corporation that, is 
prudent to insure with the Municipal Mutual 


I do not consider it sound insurance. 

In its decision the court said that it 
did not feel obliged to decide as to 
the desirability of a corporation insur- 
ing with the Municipal Mutual. Decision 
was rendered for the Municipal Mutual 
on technical grounds. 


ORAL CONTRACTS 

The decision rendered by te Su- 
preme Court of Massachusetts in a suit 
brought against a company to recover 
under an oral contract of insurance sets 
forth clearly that an oral contract is 
rot valid unless it is ratified within a 
reasonable period of time by a formal 
policy of insurance. In this case the 
oral contract was made in June and 
the property burned in the following 
Pecember, the plaintiff having in the 
meantime given no further attention 
to the matter of insuring it, and no 
policy having been issued. 


Two Companies Now 
Write New Auto Form 


VALUED POLICY MATERIALLY RE- 
DUCES RATE 


Scale of Values for Three Years in Con- 
tracts Offered By New Jersey 
and New Brunswick 


The automobile recently 
placed upon the market by the New 
Jersey Fire, and simultaneously adopted 
by the New 
new features in automobile coverage. 


contract 


Brunswick, has several 


The policy fixes for each month a stated 
value of the car insured, thus avoiding 
any controversy in the event of a loss 
The method of valuation is to deduct 
each month what has been practically 
established as the normal depreciation 
of the average automobile. The lia 
bility assumed is the full value or list 
price of the car for the first month 
three per cent. less each month during 
the first year; two per cent. less each 
month during the second year and one 
per cent. less each month during the 
third year. 

Taxis and “Jitneys” Not Accepted 

Risks are not accepted giving cover 
age beyond three years after the origi 
nal date of purchase. Also, taxi cab 
“jitneys,” rented livery or second-hand 
cars are not accepted. Three-vear 
policies are issued at two and one half 
times the annual rates 

The rates for gasoline cars are 1 pe~ 
cent. of the I'st price for models lisiing 
at $2,500 and over; 1% per cent. for 
models listing at $800 to $2.590; and 2 
per cent. for models listing under $800. 
The rate for electric cars is ™% of 1 
per cent. of the list price of all models 

The policy conditions are as follows 

“It is agreed between the Company 
and the assured (and this policy is 
delivered and accepted subject to such 
agreement), that the automobile and 
equipment which is insured shall b* 
valued during each month of the period 
covered by this policy, not to excee 
the amount calculated and determined 
according to the following table, each 
month to commence on the same dav 
of the month, at noon, standard time 
as the day on which the car was de 
livered to the assured as a new ant 
unused car.” 

The values, based on the e'apsed 
time since date of purchase, are ¢s 
follows: 

First Year 


Ist month..... .... 1009 of list price 
2nd Teen on ~~ Be” * ‘ 
3rd 42 tenes: a? |” “ 
4th a ere ee Te 911% ” ” " 
5th ye poke aed , ae * " 
6th ~ inhi ere.ey 85a,” ti‘ ” - 
7th Y (ns ehaaaes 827, " ” " 
8th Odea rb raees 19%" ” . 
9th "6 (_eheew kun 16%" ” “i 
10th map atw ek . 32% ”* ” 
lith “i rnewpees< 0%" ” és 
12th Y wiwdkoas . 67% "”" ™ 
Second Year 

13th ems weew. ead (hy ” 

14th aor S.C 

15th ahs antrient 619 ‘ 

16th (skull gia a: gna 59% ” ” sa 
17th me sleeekiete we” ™ 
18th See waeod 55y " 

19th a oe ele eotes 638% "” ” a 

20th fa ee cc ee i 

21st mcr aT —- 

22nd i” Mt eteeida die . 411% ” 

23rd Se takes 2 rhe 4%" ” a 

24th seen inp iia? = 

Third Year 

25th mag wae a 2% ”* ”™ = 

26th | helen deed’ en i ”~ ™ ge 

27th gale tale otas 0%” ” 6 

28th Ti) AS ieee a el 30m,” ” ‘ia 

29th Te bib Wee RULE 38Y, ’ 

30th Pale hu ies lee 31%” ~™ 

al, AAT, 36% ” ” ” 

32nd ecu a ae ”lCU = 


33rd ee a akg 34% 
34th a NE eae oo, * * 
35th fe aS eee _— . ** 
36th PL eileen ae aia tith 31% 
“The liability of the company is 


against any actual loss and damage to 
the automobile herein described, not 
exceeding the amount determined by 
the preceding terms and stipulations 
First, caused by fire arising from any 
cause Whatsoever; second, while being 
transported in any conveyance by land 
or water, against loss or damage caused 
by stranding, sinking, collision, burn 
ing or derailment of such conveyance; 
including general average and salvage 
charges for which the assured may be 
legally liable; third, by theft, robbery 
or pilferage, excepting tools and repair 
equipment, by persons other than those 
in the employment, service or house 
hold of the assured; fourth, caused by 
tornado or cyclone; fifth, caused by 
earthquake; sixth, caused by lightning: 
seventh, caused by hail; eighth, caused 
by flood, tidal waves or other unusual 
risings of natural bodies of water: 
ninth, caused by explosion (but not to 
cover explosion of tires). 

“The liability of the company is con 
ditioned upon: First, the description 
in this policy of the automobile insured 
being a true and correct one; second 
the automobile described herein being 
owned solely and unconditionally by 
said assured; third, that there is no 
other insurance covering against the 
risks insured by this policy, and that 
there will be none carried during the 
term of this policy; fourth, upon the 
automobile hereby insured not being 
used for carrying passengers for com 
pensation, or rented, or leased or oper 
ated in any race or speed contest dur 
ing the term of this policy; fifth, being 
free from claim for loss or damage 
which may be caused directly or in 
directly by invasion, insurrection, riot, 
civil war or commotion, or military or 
usurped power; sixth, that in the evene 
of loss or damage, the assured shall 
protect the property from further loss 
or damage, and give immediate notice 
thereof in writing to this Company or 
to its authorized agent who issued this 
policy. 

“In ascertaining the amount of any 
partial loss or damage, only the cost of 
repairing, or, if necessary, replacing 
the parts damaged or destroyed, includ 
ing the charges incidental thereto, shall 
be considered 

Umpire Provided 

“In the event of disagreement as to 
the amount of loss or damage, the same 
shall be ascertained by competent and 
disinterested appraisers; the assured 
and th's Company each selecting one, 
and the two so chosen shall first select 
a competent and disinterested umpire 
The appraisers together shall then 
estimate and appraise the loss stating 
the damage, and failing to agree shall 
submit their differences to the umpire 
and the award in writing of any two 
shall determine the amount of loss or 
damage. The parties thereto shall pay 
the appraiser respectively selected by 
them, and shall bear equally, the ex 
pense of the umpire. Losses shall be 
payable within sixty days after receipt 
of satisfactory proofs of such loss or 
damage, and the cause of same and 
the amount thereof, and proof of in 
terest of the assured, shall have been 
made and duly sworn to before a notary 
public, and presented in writing at the 
home office of this Company it is 
understood and agreed that failure to 
file with the Company satisfactory 
proof of loss within sixty days of the 
date of the loss shall invalidate any 
claim hereunder, 

“If this Company shall claim that the 
damage was caused by the act or 
neglect of any person or corporation, 
private or municipal, this Company 
shall on payment of the loss, be sub 
rogated to the extent of such payment 
to all right of recovery by the assured 
for the loss resulting therefrom, and 
such right shall be assigned to this 

(Continued on page 21.) 
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Judge J. W. Mooney’s 


Views on Subrogation 


RECOMMENDS PROCEDURE FOR 
RAILROAD ACTIONS 
Also Gives History of Ohio Bill in 
Talk to Fire Insurance Club 
of Chicago 

Judge J. W. Mooney, of Ohio, made 
en address to the Fire Insurance Club 
of Chicago at a recent meeting, in 
which he covered various legal phases 
ot subrogation in the West. His ad- 
dress was in part as follows: 


“Fundamentally, subrogation indicates 


immmediately to a legal mind that it is 
an equitable doctrine, not a legal one, 
but it has grown up in connection with 


the fire insurance contract, and has pro 
duced what is known as a ‘by-product;’ 
that is, subrogation. 

“Many a manager, to his 
this 


policy 


sorrow, has 


He 


somebody, 


produced by-product, has is 


sued his to and a 


rvilroad or some other person, through 
the of 
property, and the manager 
and then he has what 
the by-product 


negligence, has caused burning 
the 
ras paid his loss, 


is generally known as 


insured 


of subrogation. Now, this subrogation 
may arise, from a legal standpoint, 
in two ways. In most States, it rises 
as a matter of law. That depends, 
and grows out of, the relation be 
tween the parties. A contract ol 
insurance is issued, insuring property 
The property is destroyed by the 
fault or negligence of some third per 
son When that condition has arrived, 
the insured has the election to pursue 
the wrongdoer or insist upon the 
company paying the loss under the 
pelicy, or at least up to the face ol 
the policy, or, as | say, on the other 
Hand, the assured may elect to pursue 
the wrongdoer, and if he pursues that 


course and collects the money, ol 
course the insurance company is not 
lisble, because it is against public 
policy to permit a man to speculate 
or make money through his misfor 
tunes. He cannot recover twice, If 
he elects to pursue the wrongdoer and 
recover, that is the end of the con 
troversy. If he looks to the company, 
the company, as a matter of law, in 
most States, is subrogated. It is not 
required to retain subrogation, and 
that is because the company stands in 
the relation of a surety. If the surety 


pays the principal obligation, then the 


surety is entitled to be subrogated to 
the extent paid, as a matter of law 
and matter of right, and this relation 
frequently and usually rises out of 
tat sort of relation, but it may also 
rise out of a contract relation, that 
is, the parties may contract for subro- 
gation, and that is done in what is 
known as the New York’ Standard 
Policy. This policy contains an ex- 
press provision that in the event the 
insurer claims that the loss has been 
cecasioned by the wrongful act of 
some person, then upon payment, the 
assured shall subrogate or sign an as- 
signment of the loss to the extent of 
payment. While that may not be es- 
sential in many respects, it does be- 
come important in one aspect of this 
subject, namely where a policy is is- 
sued after the insurer has entered into 
a contract with a railroad, say, ex- 


pressly releasing that railroad from any 
liability arising from fire. 


Railway Lease Provision 


“Those releases are usually issued, as 
you are now familiar, where switches 
are placed at elevator or other ship- 
ping points for the insured. Railroads, 
after some years of experience, have 
reached the conclusion that the safe 
thing for them to do is to secure this 
written release, and you will find it 
in almost all leases now, where prop- 
erty is leased from a railroad or a 


switch is placed in the tract for the 
benefit of the shipper. Now, the courts 


hive held that that release is valid 
and legal as between the property 
owner and the railroad. That being so, 
it places the assured in a_ position 
where he cannot subrogate the com- 
peny as against the railroad. In that 
event, it is important to have a con- 
tract right for subrogation, and where 
an assured has done that and cOncealed 
that fact from the company, the com- 
pony is under no obligations to pay 
the loss under that policy, where the 
loss has been occasioned by the negli- 
gence of the railroad. Those defenses 
have been made in a number of States, 
and the courts have sustained them, 
because it deprives the insurer of a 
valid and valuable contract right, and 


there is no reason why courts should 


not enforce it, but it is rarely or only 
occasionally that a company sees fit 
to avail itself of that defense, which 
ic a complete full legal defense to 
auy liability where such right of sub- 
rogation has been destroyed by a con- 
tract between a property owner and 
the railroad. That being true, it places 


companies in the position of either 
resorting to that defense, or securing, 
perhaps in equity and fairness an ad- 
ditional rate. 


“It is my understanding that in clas- 
sifed risks like dwelling houses and 
some other risks, no charge is made 
for exposure to a railroad, but on spe- 


cially rated risks there is an additional 
charge, but where there is no special 
charge, then the company is assuming 
this hazard of exposure of a railroad 
without any compensation, which is 
unfair to the company, and the com- 
panies would be fully justified in re- 
vorting to a defense under those con- 
Citions. 
Agents Should Make Inquiries 

“My observation is that people who 
are engaged in operating elevators, 
aud businesses of that sort, where they 
using switches and have signed 

releases, very rare!y disclose 
to an insurance company. Very 
Under the light of present con- 

such inquiries undoubtedly 
be made, and then it should be 
with the company whet*- 
to assume a risk of that 


ore 
those 
tnem 
rerely, 
ditions, 
should 
left optional 
er it wishes 
sort or not. 
“In addition to this condition, rail- 
reads have largely felt that they were 


justified in doing this, because you 
cculd never get a railroad official to 
understand how they or the railroad 
siould become responsible to an_ in- 
surance company that has issued its 
policy and collected its premiums and 
when a loss by fire attributable to the 
railroad has occurred, and the com- 


pany has paid the loss and then asked 
the railroad to pay its loss, but rail- 
roads, many of them, now are. begin- 
ning to appreciate that it is the only 


recourse for an insurance company 
urder those conditions where’ they 
are not able to make an _ additional 


charge for the exposure created by the 
existence of the road. 


“Now therefore, you will see from 
what I have said, that the right of sub- 
rcgation may arise from two sources, 
ramely by operation of law, which is 
the usual one, and which is the case 
in Ohio where it is utterly unneces- 
sary to take a written subrogation. 
The Supreme Court of the State has 
held that that is true, and that the 
subrogation is brought about by that 
relation. That answers the purpose 


until you are confronted with the other 
cendition to which I have referred, 
where there has been a release of the 
right of subrogation, and that right 
destroyed by contract. 

“Now the railroads, of course, are 
attagonistic, and have done everything 


they can to break down that condi- 
tion. I refer now briefly, to Ohio, and 
the conditions that existed there until 
a few years ago. We had a special 
statute requiring the railroad to use 
screens during the summer months, 


but the court construed that statute 
tc mean that if they used a screen in 
good condition, then there yas no 


liability. That created a trap in a 
sense for all sufferers from fires. It 
placed the railroad in the _ position 


that with the possession of the screen 
ard of the engine, that they had all 
the proof. The surety had no proof 


unless the fire occurred in day time or 
somebody was there who would be 
able to say that sparks were thrown 
o: such a size that they could not get 
through the screen. Well, the result 
of that condition was that these cases 
were won before a jury, but were lost 
uniformly in the Appellate Court, on 
the ground that the railroad ‘would 
prove they had-.a screen in, and that 
it vas in good condition, and the 
claimant was utterly unable to offer 
any proof to combat that. 

“That thing was carried to such an 
extent that it became a very seriOus 
menace, not so much in fire insurance 
companies perhaps, as to innocent 
people who owned property along a 
vailroad. The fires would occur at 
night or at some time when they were 
rot around, and they had absolutely 
no proof. 


Fixing Liability on Railways 


“After looking into that subject some- 
what, and becoming impressed with 
the unfairness of that legislation, my 
office conceived the idea of preparing 
a bill. I never had any experience 
with legislation, and never have want- 
ed it. I think, as Pudd’n-head Wilson 
said, that we have no distinctive class 
of criminals in this State except legis- 
lative bodies. Keeping that motto in 
mind, however, my impression of that 


subject was so strong that I did pre- 
pare a bill, and to go back of that 
bill printed a brief, citing a number 


ef cases presenting the unfairness of 
the legislation in Ohio upon that sub- 
ject; in other words, that it was en- 


tirely and completely and fully in favor 
of the railroads. That bill was printed, 
ard the brief attached to it was print- 
was introduced 


ea. I paid for that. It 

in both branches of the Legislature, 
and a turmoil was started by the rail- 
roads and railroad attorneys every 
where. The bill was sent into the 
‘hopper,’ as they call it, without its 
fether being heralded. There was a 
good deal of guessing about where it 
came from, and the novel method of 
printing: the bill and printing the 
reasons for its passage was so un- 


usual, that it attracted a good deal of 
attention. 

“When that bill was_ introduced, 
niany of the lawyers in the lower house 
until they 


were naturally against it 

read it, but when they read the brief, 
and especially the two decisions of the 
Supreme Court of the United States, 
they became convinced that the con- 
dition in Ohio was unfair in every 
aspect. Then they were favorable to 


the bill. 
“The bill was referred to a committee, 


reported favorably upon and _ passed 
the lower branch without a single dis- 
senting vote. I don’t mean by that 
that all the members voted for it. 
There were some men there of the 
legal profession who thought it more 
comfortable not to vote for it nor to 
vote against it. The bill then went 
to the Senate, and was referred to a 


committee, but there the bill was dis- 
cussed extensively by lawyers, railroad 
lawyers, and the whole matter gone 
into thoroughly, showing how utterly 
impossible it was to win a subrogation 
case in Ohio under that legislation. 


Unanimous Vote On Bill 


favorably 
when 


“The committee was 
inipressed, but it was 
we had the ‘boodle’ legislature’ in 
Ohio—some of the members of that 
committee were eventually sent to the 
penitentiary—and that bill had _ its 
troubles in that committee. The com- 
mittee was notified that not a dollar 
would be paid to get that bill out of 
the committee, and that unless it was 
reported on the floor of the senate 
within three days, it would be taken 
away from the committee. The _ bill 
yas reported favorably, and passed 
the senate without a dissenting vote, 


very 
the time 


a rare and unusual thing in the minutes 
of legislation. 

“Now that bill especially provided 
and made railroads responsible and 
liable for all fires set out, immaterially 
of whether they were the cause, the 
source of negligence, or whether they 
were not. Now, it is generally con- 
ceded that raiiroad engines will throw 
fire, notwithstanding the highest de 
gree of care, and that it is utterly im- 
possible to prevent it entirely, but 
this bill made _ railroads responsible 
for all fires. The only fact necessary 
t» be proven was that they set the fire. 
An additional section was passed mak- 
ing the fact that a fire started on a 
railroad right of way presumptive 
evidence that it was occasioned by 
operating the railroad. 

“Now, that legislation has been in 
oyeration in Ohio for about four years, 
very successfully, and I think, serious 
ly, that the railroads begin to realize 
now that it is only fair that they pay 
and absorb all those charges, and that 
dcectrine, when you come to analyze 
it, is simple and it is very easily un- 
derstood. They argued long and 
ecrnestly in the case in the United 
States Supreme Court that a common- 


wealth like Ohio that creates a rail- 
road corporation, empowers that cor- 
poration to use fire to operate its en- 


gines, having authorized its incorpora- 
tion it was unconstitutional to attempt 
to impose a liability. The Supreme 
Ccurt of the United States held other- 
wise, and the plain and simple doc- 
trine was this, that while the State 
had authorized the incorporation of 
the railroaa, and had authorized it to 
use fire in the operation of its engines, 


yet it has reserved the power or con 
stitutional right to impose upon that 
corporation the burden of paying all 
losses occasioned by fire. With that 
doctrine settled so far as the consti 
tutionality of it is concerned, the law 
has been successful, and I think the 
railroads generally now recognize that 
i> is only fair, and many of them 
have come to look at it from this 
standpoint. Here is an innocent prop- 
erty owner who may have owned his 
property, farm or whatever it may be, 
hefore the railroad was placed there. 
fi; a fire occurs, conceding it was not 
the fault or through the negligence of 


the railroad, yet why should the prop 
erty owner suffer rather than the rail- 


read, even if the railroad is innocent 
ot any negligence? As between the 
two, the courts have held that that 
Icss should be paid by the railroad, 
and not by an innocent’ property 
holder, and | think the doctrine is 
sound. I think it is good morally, 
and that law now is in force in a 
number of States, and in my opinion, 
should become universally in force 
and especially is that true in so far 
as it relates to the subject of insur- 
ance. I can readily see how difficult 
it is for you people to handle that 
subject. You have a risk exposed to 
« railroad. It comes to a matter of 
rate. If you get a sufficient rate you 
can afford to carry it, but supposing 


you are required to write it at a rate 
the same as if it was not exposed 
to the railroad risk. What have you? 
Now, your only remedy is, if the rail- 
road sets out a fire there and occa- 
sions a loss, they ought to recom- 
pense the insurance company, and | 
believe the people of this country are 


big and broad enough to regard that 
as one of the fixed charges in the 
operation of railroads, and one that 


should be absorbed by railroads rather 

than put upon insurance companies, 

when they don’t get an adequate rate. 
Insuring Railways’ Liability 


“Now, there is another phase 0! this 


question and no doubt the time will 
come sooner or later, when it will be- 
come a matter of a great deal Of In 


terest to insurance companies, and that 
is ‘what relief or remedy has a rail- 
road? What can they do to protect 
themselves against firing adjacent 
property? In one State at the 
legislature, I think unnecessarily, has 
passed a law, authorizing insurance 


least, 
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companies to insure railroads against 
the hazard and loss which they may 
suffer by fire to an adjoining property. 
It is clearly an insurable interest, and 
if it is necessary to pass a statute to 
enable companies to write this type of 
risk, it could readily be done. I don’t 
think it is necessary, but if this risk 
skould be written, and I imagine that 
companies that are ambitious and are 
inclined to follow out new enterprises, 
and when they have experimented as 
long as they care to with the American 
automobile, and the use and Occupancy 
clause, that this subject may be taken 
up. 
“Now the manner that that would 
work out, would be that the railroad 
would take the money that they used 
tu pay these losses, and pay it in the 
first instance to the company in the 
form of premiums. The companies 
would assume the risk, and when a 
loss occurred, they could pay either 
the railroad, if it has to pay the prop- 
erty owner, or pay the loser. Of 
course, if a man owned a piece of 
property that was exposed to the fire 
hazard of the railroad, and a company 
would insure it, and it was destroyed, 
he might have insured it also in some 
other company in his Own behalf. 
There would probably be some obli- 
gations accruing out of the law of 
the States that have what is known 
a; the standard, or rather the valued 
policy law. There may be some ques- 


ticns of double insurance, and some 
chligations, but running through this 
ertire subject, there is a_ principle 


which your business never will suffer 
from, namely, that no owner of prop- 
erty will ever be permitted to specu- 
late upon his misfortunes, and that a 
single compensation is all the law 
will ever permit, and there will be 
some way to ascertain and work this 
proposition out.” 





PROMOTIONS 


Colonel Cunningham Says Prospectus 
of a New Company Makes Mighty 
Refreshing Reading 
About as refreshing reading as comes 
is the occasional promoter’s prospectus 
of a new fire insurance company propo- 
sition, says Colonel Cunningham of the 
Glens Falls in “Now and Then.” It 
deals so exclusively with the later 
figures of a few prominent surviving 
successes and counts these results of 
experience as a sort of can’t-be-helped 
current achievement; is so oblivious of 
a well filled insurance graveyard, of 
possible conflagrations and of the 
dangers of infantile paralysis as to 
make conservative hopefulness seem 

miserably pessimistic. 

Such promoters undoubtedly have be- 
lief in their superior ability and con- 
fidence in being able to profit by the 
g00d and bad experience of others. 
They may also have the faith in luck 
of the serving maid who, being cau- 
tioned by her motherly mistress against 
a proposed hasty marriage and its 
dangers of unhappiness, replied, “Thank 
ye kindly, Mum, but I’m hopin’ to 
‘ave better luck nor you did, Mum.” 


NORD-DEUTSCHE PROGRESS 

The United States branch of the 
Nord-Deutsche Insurance Company of 
Hamburg, Germany, made an excellent 
showing last year both in the fire and 
marine departments. The total assets 
as of January 1, 1917, are $2,619,260.89, 
an increase of $555,946. The net sur- 
plus is $1,211,738.35, a gain of $71,122 
for the year. Increases are also shown 


In premiums of $705,354; and reserves 
$197,199. 


MR. RUSH’S PAPER 
Conclusion of Article on “Marine In- 
surance Contract”—Quotes Au- 
thorities for Students 

Through an inadvertence the conclud- 
ing paragraphs in the unusually able 
peper on the marine insurance con- 
tract, written by Benjamin Rush, presi- 
dent of The Insurance Company of 
North America, and delivered before the 
Insurance Society of Philadelphia, were 
omitted in the re-publication of the 
paper by The Eastern Underwriter. The 
summing up of Mr. Rush follows: 

The foregoing remarks apply to a 
contract of marine insurance on mer- 
chandise but the rules of construction 
above annunciated apply equally to all 
other kinds of insurance. These are so 
many in number that it is not possible 
ii the scope of this article to do more 
than touch upon them. 

The subject of marine insurance of 
greatest magnitude next to the insur- 
auce of merchandise, is the insurance 
on hulls of vessels themselves. The 
eenstruction of a marine policy on hulls 
is similar to a policy of insurance on 
cergoes as regards the risks assumed, 
and the other principal features of the 
contract, but it also contains many 
clauses peculiar to itself. 

Special 
sued for 


forms of policy are also is- 
insurance on disbursements, 
vessel freights, carter hire, live 
animals, passage money, and many 
special kinds of cargo. 

To recite all the clauses and special 
forms of policy granted in order to 
cover the needs of the commerce of 
the world is not possible within the 
sccpe of this article but the principles 
of construction above annunciated apply 
to all of them, and the lews governing 
tieir interpretation are the same 
whether they be on hull, cargo or other 
maritime interests. 

In conclusion I wish to express my 
indebtedness to McArthur’s Contract of 
Insurance, Mr. Phillips’ Text Book on 
Insurance and to Mr. Gourlie’s Work on 
General Avciage, to whom I am indebt- 
eg for many definitions and much of 
the information contained in the above 
article. 

The following additional authorities 
on Marine Insurance are recommended 
tc those who desire to make a further 
study of this subject: 

Arnould on Marine Insurance, 8th 
Edition; Templeman, Marine’ Insur- 
ance, 3rd Edition; Gow, Marine Insur- 
ance, 3rd Edition; Gow, Sea Insurance, 
lst Edition; Lowndes, Law of General 
Average, 5th Edition; Gongdon, Gen- 
eral Average, Ist Edition. 
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Mortgage Property 


(Continued from page 1.) 


through a particular insurance broker 
or brokers.” . 

Paragraph 268, section 1, provides 
that, on a vote of two-thirds of the 
trustees, any trustee or officer of a 
savings bank guilty of violating any of 
the provisions of the statute, shall be 
removed from office. Section (d), of 
the same paragraph, however, creates 
en exception to the penalty of removal 
from office in the case of violation of 
the provision against the designation of 
ir.surance brokers. 

The object of the Evans Bill is to 
remove this exception and provide for 
the penalizing of officers of savings 
banks guilty of designating particular 
insurance brokers. 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








“The Leading Fire Insurance Company 
tn America” 
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WM. B. CLARK, President 





ARTNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 


Application For Agencies Invited 





NATIONAL UNION CHANGES 

DD. N. Iverson, formerly with the 
Midelity-Phenix, has been appointed 
special agent of the National Union in 
New New York 
territory the Company has 


Jersey. In suburban 
appointed 
A M. Harned, who has been with the 
Company in another field. His head- 
quarters will be in Brooklyn. As here 
published Frederick Ackerman 
has been transferred to the home office 
in charge of the brokerage department, 
and other duties. 


tofore 


GERMAN COMPANIES 

It is reported that there has been a 
conference between insurance commis- 
sioners and Secretary of State Lansing 
in regard to the status of the German 
companies. The opinion Of a_ distin- 
guished counsel, given to managers of 
German companies, relative to thei 
position in case of war, is given in the 
ecitorial columns on page 10 of this 
issue. 


Two Companies Writing 
(Continued from page 19.) 


Company by the assured on receiving 
such payment, 

“This policy may be cancelled at any 
time upon request of the assured, the 
Company retaining or collecting the 
customary short rate for the time it 
has been in force, or it may be can- 
celled by the Company by delivering or 
mailing to the assured at the address 
stated in this policy, a written notice 
of cancellation, and such cancellation 
shall be binding upon the assured and 
render this policy null and void five 
days after the receipt of said notice by 
the assured. 

“If the premium has been paid to this 
Company, the pro rata unearned pre 
mium shall be tendered by a United 
States postal money order. No one 
other than an officer of this Company 
shall have power to waive any condi- 
tion of this policy. 

“Violation of any of the above condi 
tions renders this policy null and void 
for claim for loss by any risk insured 
against by this policy.” 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. §S. A | Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
100 WILLIAM STREET, NEW YORK 











» Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


hay ' Private bath $2.50 
= and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 











A. K. BOUGHNER & CO. 
INSURANCE AGENCY 
Fire Automobile 
NEWARK AND VICINITY 
Brokerage Business Solicited 


38 Clinton Street 9s William Street 
Newark New York 











ARTHUR C 


1 Liberty Street GENERA 


Exceptional Reinsurance Facilities 


FIRST NATIONAL FIRE INSURANCE CO. 
Washington, D. C. 
New York Suburban and New Jersey 


. SWINTON 


L AGENT New York City 


Local Agents’ Interests Protected 











Insurance Company 


ROBERT J. WYNNE, President 


RESERVE FOR ALL OTH 





First National Fire 


WASHINGTON, D. C. 


Statement January 1, 1917 
CAPITAL, $911,305 


ASSETS, $1,743,996 


of the United States | 


JOHN E. SMITH, Secretary 


ER LIABILITIES, $665,823 
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CASUALTY AND SURETY NEWS 
ee eee 
Acquisition Cost? fut, the simpler, form ‘somulsition 


VIEWS OF JOHN A. ECKERT, NEW 
YORK BROKER 


Phrase Doesn’t Cover Much of Expense 
of Detail Performed 
By Company 


John A. Eckert 
I presume that what is meant by 
“Acquisition Cost” is the cost of ac- 


quiring business, and would make the 
following comments in connection 
therewith: 

Some hold the opinion that the com- 
mission paid to brokers is all acquisi- 
tion may be that it is the 
general impression that commission to 
brokers covers the acquisition of busi- 
ness only, but this is quite contrary 
to facts. If the broker’s work were 
to be limited to transmitting the order 
for the insurance, companies 
were obliged to handle all of the detail 
in connection with the placing of the 
risk, the delivery of the policy, the 
payment of the premium and _ the 
straightening out of innumerable ques- 
tions and controversies that come up 
from time to time with reference to 
reporting claims, adjusting audits and 
settling losses, then each company 
would have to establish a new depart- 


cost. It 


and the 


ment which would be more expensive’ 
than their inspection, investigation or 
adjusting departments. ‘The fact is 


the broker performs a very large part 
of the detail of the underwriter, which 
goes far beyond the acquisition of the 
business. 
Term Has Dene Harm 

It is my further opinion that much 
of the expense of the detail performed 
on the part of the company can hardly 
be construed as acquisition cost. It 
would seem almost impossible to draw 


a line either in the company’s office 
or the broker's office and fix a strict 
acquisition cost. The term has done 
considerable harm in the minds of the 
public and Insurance Department offi- 
cials in that it implies that the com- 
missions which are paid are for the 


mere acquiring of business. 

It would seem as though the activi- 
ties of fire and casualty insurance 
brokers are being confounded with the 
activities of the life insurance, real 
estate and merchandise broker, who 
has only to bring about the meeting of 
the minds of the buyer and seller, when 
his commission has been earned, when 
practically all of the detail is completed 
by the buyer and the seller, without 
expense to the broker, and with little 
or no responsibility. The fire and 
casualty insurance broker must con- 
tinually act as a go-between and actually 
perform most of the detail arising from 
the many transactions and controver- 
sies incident to the carrying out of 
the insurance contract from the _ be- 
ginning to end, as well as the effecting 
of it. 

In view of this, it seems to me that 
it is impossible, in the liability insur- 
ance business, to fix a pure acquisition 
cost without revising the whole method 
of doing the business. It will be far 
better to direct all efforts at the total 
expense account. 

Remuneration is as Much as You Can 
Get 

The underwriting manager of one of 
the large companies, asked for his views 
or acquisition cost, wrote as follows to 
The Eastern Underwriter this week: 

“Acquisition cost was defined by 


is an agency expense no matter on what 
insurance is conducted; there- 
fore, the question is entirely one of 
degree. The idea that such expense can 
be dore away with altogether is hope- 
lessly Utopian. Advertising is a typical 
example of so-called non-productive ex- 
pense, It is uneconomic from the point 
o' view of the doctrinaire. However, 
the value of stimulus is not to be over- 
looked and the expense incidental there- 
tc is productive of real economy in 
every phase and walk and condition 
of life. The point made by _ the 
Superintendent of Insurance is that 
compensation insurance’ being com- 
pulsory the stimulus has been provided 
by the State. There is a good deal to 
be said for that, but the agent still 
carries out a useful function and should 
be adequately remunerated. Now, what 
is adequate remuneration? Adequate 
remuneration is as much as you can 
get.” 


basis 


FOREIGN TRAVEL 


Travelers Letter to Field Representa- 
tives Under Date of March 26 
Sent Out 


In regard to travel outside of the 
United States and Canada the Travel- 


ers accident department, under date of 


Mare’ 26, sent the following letter to 
field representatives: 
We are now using war stamp form 


9543 on all accident and disability pol- 
icies. This stamp reads as follows: 

“During the continuance of the pres- 
ent war and for three months after the 
Declaration of Peace by the govern- 
ments at war, this policy shall not 
cover accident or injury, whether fatal 
er non-fatal, sustained by the insured 
wile traveling to or from any Euro- 
pean, African, Australian or Asiatic 
port, or while traveling or residing in 
Europe, Africa, Australia or Asia with- 
out written permit from the Company.” 

In taking applications for accident or 
disability insurance from now on, the 
question in the application in regard 
to special journey or hazardous under- 
taking must be answered as follows: 

“Il agree not to travel or reside out? 
side of the United States and Canada 
during the present wars.” 

If an applicant states that it is his in- 
tention to travel outside of the limits 
of the United States and Canada the 
application should be submitted to the 
home office with full statement as to 
where the applicant intends to travel 
and how long he will be away. If the 
risk is accepted it will be subject to 
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(jeneral Accident 


FIRE AND LIFE 


4 ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4°" & WALNUT STS. 
PHILADELPHIA 








Home Office Report 
of Employers’ Liability 


PREMIUM RECEIPTS LAST YEAR 
£ 2,456,204; LARGE GAIN 
Resolution to Extend Writings to In- 
clude Marine Insurance—Meet- 
ing to Be Held 


London, Eng., March 22.—The report 
of the Employers’ Liability Assurance 
Corporation, to be submitted to the 
members on March 21 shows that the 


premiums for the year 1916 totalled 
£2,456,204, as compared with £1,863,- 
816 in the previous year. The insur- 


ance fund at the close of the year was 
£1,888,364, as compared with £1,371, 729 
ai the same period twelve montis ago. 
The report also contains the interest- 
ing announcement that “in order to 
place the Corporation in a_ position 
similar to that of the majority of its 
competitors, the directors propose to 
submit, at an extraordinary general 
meeting to be held at the close of the 
ordinary general meeting, a resolution 
to extend the objects of the Corporation, 
full details of which are set out in the 
accompanying resolution.” 

The resolution reads as follows: 

That, subject to confirmation by the 
Ccurt, the objects of the Corporation 
may be extended in manner following, 
that is to say: 

To grant, make, effect or procure in- 
surances against every description of 
marine risk which may be legally un- 


execution of ‘war rider form 9856 (copy 
enclosed). 

In connection with renewal risks upon 
receipt of advice that an insured in- 
tends to travel outside of the United 
States and Canada war rider form 9856 
should be called for at once (war rider 
form 9868 should be used in cases 
where the insured holds a policy which 
contains a beneficiary clause or has a 
free beneficiary supplement attached), 
aid the Company advised as to where 
the applicant intends to travel and how 
long ‘ie will be away. 
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dertaken relating to the perils of the 
sea, fire, war reprisals and other risks 
of a like nature incidental to the seas, 
ships, vessels and craft of all descrip- 
tions, and also the freights, goods, 
merchandise, cargo, earnings and prop- 
erty whatsoever in or on board of the 
same, whether the property of members 
of the company or otherwise, howso- 
ever so far as the same may be affected 
or made according to law. And to in- 
sure all other matters and things which 
lawfully may or can be from time to 
time insured or be the subject of insur- 
ance against the perils of the sea, and 
aiso generally to carry on all otuer 
branches and departments of the busi- 
ness of marine insurance, and to re-in- 
sure or counter insure any of the risks 
undertaken by the Corporation, and to 
efiect insurances as agent for any other 
ecempany, and to lend money on_ bot- 
tomry or respondentia and to provide 
bail. 


OFFICES PREPARE FOR WAR 





National Surety Plans to Replace Men 
With Women Workers—Farewell 
Dinner to Vernon Brown 


Since Monday, practically all of the 
companies started making plans 
for various war emergencies. The Na- 
tional Surety has notified an employ- 
ment agency to be prepared to furnish 
several hundred female clerks to re- 
place the men employed by the Com- 
pany who answer the call to arms. Sev 
eral of the life, fire and casualty com- 
panies have followed the example of 
the National Surety while some of the 
companies have met the situation by re- 
calling retired employes and doubling 
up the work for those remaining. 

During the week a number of farewell 
dinners have been tendered men who 
were about to leave for their various 
posts of duty. Among these was that 
given Vernon Brown, son of Willard 5. 
Brown, of ‘Willard ‘S. Brown & Co., at 
the Drug & Chemical Club on ‘Wednes- 
day. 

One broker sold the business it 
taken him eleven years to build up in 
order to go with his regiment. Others 
of the large brokerage houses have free- 
ly given their employes permission to 
go on full salary. 


have 


has 


INCREASE COMMERCIAL RATES 
Following the action taken this week 


by one of the large multiple line 
casualty companies, which practically 
doubled its rates for automobile lia- 


bility on commercial cars in New York 
City, it has been learned by The East- 
ern Underwriter that other companies 
contemplate similar action and that the 
Lureau is expected to declare an in- 
crease of 25 per cent. or thereabouts 
in auto liability rates for commercial 
cars in New York City, effective at 
an early date. 


GAUVIN HAS RATE EXPERT 

The Gauvin Agency, Inc., announced 
this week it had engaged the services 
of A. V. B. Sherlock, rating expert, 
who will be at the office of the agency 
every afternoon between the hours of 
3 and 5 for consultation with brokers 
on the new compensation sc‘edule rat- 
ing plan effective March 31. 
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Compensation Bureau Branch Offices 


A list of the branch offices of the 
National Workmen’s Compensation Ser- 


vice Bureau, with their managers, 
follows: 
Michigan: Detroit; C. G. Axtmann, 
manager. 


Minnesota: Minneapolis; R. E. Laley, 
manager. 


Illinois: Chicago; O. J. Smith, man- 
ager. 

Oklahoma: Oklahoma City; A. D. 
Fitch, manager. 

Missouri: St. Louis; L. L. Hall, 
manager. 


Rhode Island: 
Kluge, manager. 


Providence; E. J. J. 


Kentucky: Louisville; C. J. Condit, 
manager. 

Colorado: Denver; Ralph M. Brann, 
manager. 

Louisiana: New Orleans; J. G. Cal- 
lahan, manager. 

Maryland: Baltimore; H. C. Stan- 
wood, manager. 

Indiana: Indianapolis; David Layton, 
manager. 

Wisconsin: Milwaukee; H. P. Vose, 
manager. 

Connecticut: Hartford; M. Acker, 
manager. 

Maine: Portland; Henry Holland, 
manager. 

oe * ca 


Made Second Lieutenant 


Cameron H. Sanders, assistant sec- 
rctary of the American Liability Com- 
peny, Cincinnati, who was with Troop 
C, Ohio Cavalry, on the Mexican border 
and returned to Cincinnati about a 
month ago, has been promoted to Sec- 
ond Lieutenant of Troop’ F, Ohio 
Cavalry. 

+ * * 
Case Attracts Attention 


A $5,000 negligence action brought by 
Miss Minnie Flynn against Dr. Harlow 
G. Farmer, because of injuries sustained 
when the defendant's automobile ran 
into her, attracted a lot of attention 
in Watertown, N. Y., the crowds pres- 
ent at the trials each day being nearly 
as large as those at important murder 
trials. The jury rendered a_ verdict 
of $2,200. 

* « ok 
HARRISON LAW CHART 

Harrison Law, of Nutley, N. J., has 
again issued his “Comparative Tables 
of Miscellaneous Insurance Companies.” 
This chart embraces a ratio for the 
losses, commissions, salaries, taxes, 
other underwriting disbursements and 
total underwriting disbursements for 
the past seven years. It also shows the 
Premiums, losses and increase in re- 
Serve for losses by companies in each 
classification, viz.: accident, health, 
liability, compensation, etc. This book 
is the only one of its kind and should 
be a great help to those interested in 
the details of the liability business. 
Copies sell for $1 a piece. 





DISABILITY FROM DISEASE 
The number of people annually in- 
Capacitated by sickness forms a large 
Proportion of the population. Statistics 
for the United States are wanting but 
Considerable information is furnished 
y the experience of the Leipzig Com- 
Munal Sick Fund of Germany, and 
would in all probability vary little from 
the actuarial experience among white 











males in the United States, says the 
“Travelers Record.” 

The first column gives the age by 
periods, the second column the number 
of cases of sickness per each 1,000 
males per annum, the third column the 
number of days of sickness per each 
case. 

Days 


Sickness rate of sickness 


Ages per 1,000 per each case 
20-24 363.3 18.88 
25-29 366.3 20.49 
30-34 398.2 22 
35-39 326.7 24.17 
40-44 464.7 25.93 
5-49 500.5 27.93 
50-54 541.6 30.15 
55-59 578.0 33.88 
Average 455 25.43 


UNDERWRITERS’ MAP ASS’N. 
Organization Work Has Been Com- 
pleted and Plans Made to Begin 
Operations at Once 





Plans have been completed for the 
Underwriters’ Map Association to com- 
mence business within the next ten 
days. Henry A. Morrison, special agent 
oi the London & Lancashire Fire and 
the Orient for the North Pacific terri- 
tery, has resigned and came East last 
week to take active charge of the As- 
sociation, which is an incorporation of 
iusurance companies for the 
of making and publishing 
surveys on the Morrison Unit System. 

The Association has taken offices at 
225 Fulton St., New York, and will 
place surveyors in the field in the im- 
mediate future. Work will be prose- 
cuted as rapidly as possible and extend- 
ed throughout the country, eventually 
having one or more branch offices, 
probably in San Francisco and Chicago. 

The meeting of the members of the 
Association which was scheduled for 
Wednesday at which the election of 
cfficers was to have taken place, was 
postponed to an early date to be select- 
ed later. 


purpose 
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INSURANCE FEDERATION 





Finance Committee Formulates Plan 
of Campaign—Appoints a Number 
of Committees 





At the meeting of the Finance Com- 
mittee of the Insurance Federation of 
the State of New York, held this after- 
noon, definite plans were made to raise 
the funds required to carry on a State- 
wide publicity campaign and perfect 
the work of organization. 

Wilfrid C. Potter, secretary of the 
Preferred Accident Insurance Company 
and chairman of the Finance Commit- 
tee announced the appointment of the 
chairmen of the sub-committees as fol- 
lows: 

Fire—James Marshall of 
Brown & Company. 


Willard S. 


Casualty—F. J. Walters, resident 
manager, London Guarantee & Acci- 
dent Company. 

Marine—Wm. H. McGee of W. H. 


McGee & Company. 
Brokers—Julian Lucas, Jr., vice-presi- 
dent of Davis, Dorland & Company. 


W. E. SMALL, President 


PETER EPES, Agency Mer. 


E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 
“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 
Surplus and Reserves to Policyholders........ $1,526,022.81 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


Alonzo G. Srooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


















BOSTON 
Paid-In Capital $1,500,000 


BUSINESS=BUILDERS 


DEVELOPING 
i Fidelity and Surety Bonds, Liability Workmen’s 


Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON, 








THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


London Guarantee & Accident Co., Ltd. 


ENGLAND 





Plate Glass—Major A. White, presi- 
dent New York Plate Glass Insurance 
Company. 


Mutual—Thompson Ss. Sampson, 
American Mutual Compensation Ins. 
Co. - 


Surety—Edward A. St. John of the 
National Surety Company. 

Life—Perez F. Huff of the Travelers 
Insurance Company. 

Brooklyn—C. Stewart 
Cavanagh & Kuhn. 

Fraternal—Charles Knapp, 
Order of the Golden Cross. 


Cavanagh of 


United 





RIGHT TO MERGE 

Assemblyman Coffey has introduced 
a bill in the New York Legislature 
inserting in the insurance law a new 
section (195), providing that two or 
more domestic insurance corporations 
may merge or consolidate into one cor- 
poration under the name of either. The 
agreement of merger or cOnsolidation 
must be assented to by a majority of 
the directors of each such corporation, 
and must be approved by a vote Of at 
least two-thirds of the whole number 


of votes entitled to be cast at meet- 


ings of each of such corporations. The 
insurance corporations specifically 
affected by this amendment are the 
domestic mutual employers’ liability 
and workmen’s compensation cOrpora- 
tions. 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 

















FOUND—On William St.! 
Bright ideas used by 
successful Casualty men 


Each week in 
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The Largest Automobile Insurers in the World 


AZ TNA 


leads 


in Automobile Insurance 


THE FIRST to offer in one Combination Policy complete insurance protection 
to motor car and owner against all the insurable risks of Fire, Theft, Colli- 


sion, Property Damage and Personal Injury Liability. 
THE FIRST to furnish with its automobile policies. Identification Cards which 


place Etna Agents everywhere at the service of the motorist in the event 
of accident in any part of the country. 


F THE FIRST to grant a Daily Indemnity for the loss of use of an automobile 
2 because of Fire, Collision, Theft, Etc. 


THE FIRST to grant a Weekly Indemnity for the motorist’s loss of time due to 
injury caused by accident while automobiling. 


THE FIRST to grant a discount of 159% off fire premiums for automobiles 
equipped with Pyrene Hand Fire Extinguishers. 


It will pay you to be an /#tna-izer 














Send for Particulars to Automobile Department of. 


Etna Life Insurance Company 
: che Actna Accident & Liability Co. 


che Automobile Insurance Co. 
OF HARTFORD, CONN. 





The Aétna 
Accident & Liability Co. = 
Hartford, Conn. 


Please mail me full particulars and 
rates of your ALtna-Auto Combination. 
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